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Sage Group plc results for the year ended 30 September 2016



Safe harbour statement The following presentation is being made only to, and is only directed at, persons to whom such presentation may lawfully be communicated (“relevant persons”). Any person who is not a relevant person should not act or rely on this presentation or any of its contents. Information in the following presentation relating to the price at which relevant investments have been bought or sold in the past or the yield on such investments cannot be relied upon as a guide to the future performance of such investments. • This presentation does not constitute an offering of securities or otherwise constitute an invitation or inducement to any person to underwrite, subscribe for or otherwise acquire securities in The Sage Group plc (the “Company”) or any company which is a subsidiary of the Company. Information in the following presentation relating to the price at which relevant investments have been bought or sold in the past or the yield on such investments cannot be relied upon as a guide to the future performance of such investments. •



The release, publication, distribution or this presentation in certain jurisdictions may be restricted by law, and therefore persons in such jurisdictions into which this presentation is released, published or distributed should inform themselves about, and observe, such restrictions.



•



Certain statements contained in this presentation constitute forwardlooking statements. All statements other than statements of historical facts included in this presentation, including, without limitation, those regarding the Company’s financial condition, business strategy, plans and objectives, are forward-looking statements. These forward-looking statements can be identified by the use of forward-looking terminology, including the terms “believes”, “estimates”, “anticipates”, “expects”, “intends”, “may”, “will”, or “should” or, in each case, their negative or other variations or comparable terminology. Such forward-looking statements involve known and unknown risks, uncertainties and other factors, which may cause the actual results, performance or achievements of the Company, or industry results, to be materially different from any future results, performance or achievements expressed or implied by such forward-looking statements. Such forward-looking statements are based on numerous assumptions regarding the Company’s present and future



business strategies and the environment in which the Company will operate in the future. Such risks, uncertainties and other factors include, among others: Inherent difficulty in predicting customer behaviour; customers may not respond as we expected to our sales and marketing activities; the competitive environment; our ability to adapt to technological change; business interruption or failure of our systems architecture and communication systems; problems with implementing upgrades to our applications and supporting information technology infrastructure; any failure to properly use and protect personal customer information and data; our ability to manage and maintain third party business partnerships; increased regulation of our businesses; any failure to process transactions effectively; any failure to adequately protect against potential fraudulent activities; any significant quality problems or delays; the global macroeconomic environment; our inability to attract, retain and develop talented people; our ability to repurchase shares; our inability to adequately protect our intellectual property rights; disruptions, expenses and risks associated with any acquisitions and divestitures; amortisation of acquired intangible assets and impairment charges; our use of debt to finance acquisitions or other activities; and the cost of, and potential adverse results in, litigation involving intellectual property, competition authority, shareholder and other matters. These forward-looking statements speak only as at the date of this presentation. Except as required by the Financial Conduct Authority, or by law, the Company expressly excludes any obligation to update or revise publicly any forward-looking statement, whether as a result of new information, future events, or otherwise. Nothing in the foregoing is intended to or shall exclude any liability for, or remedy in respect of, fraudulent misrepresentation. •



• •
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Rounding As a result of rounding throughout this document, it is possible that tables may not cast and change percentages may not calculate precisely. Terminology Unless stated otherwise all references to revenue are organic. Materiality Only figures over £1m are considered to be material for the purposes of this presentation.
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Summary
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The strategy is working



Phase one complete
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Financial progress FY16



FY15



Change



Organic revenue



£1,567m



£1,477m



+6.1%



Organic operating profit



£427m



£391m



+9.2%



Underlying Margin %



27.2%



26.5%



+70bps



Underlying EPS



27.8p



25.5p



9.0%



Exceptional cost



(£108m)



-



-



(£62m)



Recurring items



(£19m)



(£20m)



Statutory Operating Profit



£300m



£297m



Share based payments



(£8m)



(£9m)



Underlying depreciation and amortisation



(£30m)



(£29m)



Non-GAAP EBITDA



£465m



£429m



Non-GAAP EBITDA margin



29.7%



29.0%



Goodwill impairment



+1.0%



Note – Underlying operating profits stated after:
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+8.4%
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Strong cash metrics



Underlying operating profit



£427m



Depreciation/ Amortisation



£30m



Share-based payments



£8m



Working and Capital and other balance sheet
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Underlying cash flow from operating activities



Interest



£425m



Opening net debt



(£425m)



Free cash flow



£254m



M&A



(£16m)



Ordinary dividends



(£145m)



(£20m)



Tax paid



(£92m)



Exceptional costs



(£58m)



Exchange movement on debt



(£65m)



Free cash flow



£254m



Closing net debt



(£397m)



(£9m)



Net CAPEX



(£31m)



Underlying cash flow from operating activities



£425m
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Revenue categories



+6%



+32%



Software subscription



+10% 0%



Other recurring



Processing



+6%



SSRS



-9% FY15
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Recurring Revenue



FY16
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Software subscriber growth



Growth in ASB of £130m to £511m over last 12 months 550 500



30



450



45



£m 400 350



4



17



5



14



15 511



381



300
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Regional overview



Europe North America



International



10



#SageResults



Europe What went well Contract renewal rate increased from 84% to 88% UKI, Spain & Germany growth above 7% and recurring revenue above 10% 28% growth in software subscription revenue



Recurring Mix



78% FY15: 75%



Sage 50 family grew by 10%, triple digit software subscription growth in Sage 50 Accounts UK Winning in the Market • Sage One subscriptions up 62% and revenue up 41% • X3 customers up 22% and revenue up 12%



Focus



Revenue



FY16 £m



FY15 £m



Growth



Recurring



642



582



+10%



Processing



36



33



+12%



SSRS



149



161



-7%



Total



827



776



+7%



• New customer acquisition • New product launches 11
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North America What went well Contract renewal rate increased from 87% to 89% 84% growth in software subscription Triple digit software subscription growth in Sage 50 US and Sage 50 Canada



Recurring Mix



58% FY15: 55%



Winning in the market • X3 customers increased by 10% and H2 revenue up 18% • Sage Summit Revenue



FY16 £m



FY15 £m



Growth



Recurring



308



284



+9%



Focus



Processing



157



153



+3%



• New customer acquisition



SSRS



71



76



-8%



Total



536



513



+4%



• Payments business
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International What went well Double digit revenue growth in Africa, Middle East and Brazil Recurring revenue growth of 16% Winning in the market • Sage One subscriptions up 137% and revenue up 110% • Sage One subscriptions increased by 23,000 both in Brazil and South Africa and 12,000 in Australia



Recurring Mix



70% FY15: 65%



• Growth in X3 customers up 63% and revenue up 74% Revenue



FY16 £m



FY15 £m



Growth



Recurring



142



123



+16%



Focus



Processing



11



7



+50%



• Asia growth



SSRS



52



59



-12%



Total



205



189



+8%



• Contract renewal rate of 78%
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Capacity for growth



Annual savings secured People



£21m



Facilities



£17m



Other



£13m



Total G&A savings



£51m



Transformation



FY16 Actual



Total transformation cost



(£110m)



Of which, G&A



(£76m)



Further savings opportunities of at least £50m will be pursued in FY17, with a minimum two year payback
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Operating profit margin £35m shift of G&A spend into GTM investment 30%



28%



2.2%



-1.2% -1.2%



0.9%



26%



24%



27.2%



26.5% 22%



20%



15



Sep-15



G&A



Marketing



Sales



Other



Sep-16
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Summary



Results delivered
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The strategy is working



Phase one complete



#SageResults



Stephen Kelly Chief Executive Officer @SKellyCEO
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Sage technology acceleration



Desktop
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Cloud



Intelligent automation
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Progress



Customers for Life



One Sage



Capacity for Growth
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Winning in the Market



Revolutionise Business
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Customers for life



Software subscriptions



Renewal rate



83%



450k



FY14
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FY15



FY16



£511m



86%



1,016k 694k



ASB



FY14



84%



FY15



£381m £297m



FY16



FY14



FY15



FY16
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Winning in the market



Enterprise • X3 organic revenue grew by 18% • 25% increase in customers



Scale Up • Sage Live gaining momentum • CBCs scaling



Start Up • Sage One paying subscribers up 81% to 313,000 • Sage One Payroll
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Revolutionise business



600+ 316 65



Q2 16



146



Q3 16



Q4 16



Q1 17



Sage Live customer numbers
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Award winning technology



Pegg has new users in 125 countries
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Capacity for growth



G&A as % of revenue



Marketing expense to staff cost ratio



Expense



54



Sage properties



61



139 19%



16% Staff cost



FY15
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FY16



46



39



FY15



FY16



78



FY15



FY16
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One Sage



13,000 days volunteered through Sage Foundation
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25%



32%



FY15



FY16



Percentage of women in leadership roles



Excellence in Governance 56 refreshed policies
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Doing business the right way



Community We invest in our community through Sage Foundation



Investors



Sage Colleagues



This provides strong revenue growth and returns to investors and the community



This motivates our colleagues and helps attract and retain the best talent



Customers / Partners This then drives excellent customer service and encourages innovation 25
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What’s next in the transformation?



Customers for Life



One Sage



Capacity for Growth
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Winning in the Market



Revolutionise Business
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What to expect in FY17 FY17 Product
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UK



USA



France



Spain



Germany



Canada



Brazil



RSA



Australia
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What to expect in FY17 FY17 – Spain Product
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UK



USA



France



Spain



Germany



Canada



Brazil



RSA



Australia
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What to expect in FY17 FY14 Product
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UK



USA



France



Spain



Germany



Canada



Brazil



RSA



Australia
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What to expect in FY17
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Outlook FY17



Organic revenue growth at least



6%



Organic operating margin at least



27%



Long-term sustainable growth Continued high quality recurring revenue growth Constant focus on strong cash conversion
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Summary



Results delivered
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The strategy is working



Phase one complete
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Q&A #SageResults



#



Glossary Measure /Description



Why we use it



Underlying Prior period underlying measures are retranslated at the current year exchange rates to neutralise the effect of currency fluctuations. Underlying operating profit excludes: Recurring items: – Amortisation of acquired intangible assets – Acquisition-related items – Fair value adjustments on non-debt-related financial instruments – Foreign currency movements on intercompany balances Non-recurring items that management judge are one-off or non-operational Underlying profit before tax excludes: – All the items above – Imputed interest – Fair value adjustments on debt-related financial instruments. Underlying profit after tax and earnings per share excludes: – All the items above net of tax.



Underlying measures allow management and investors to compare performance without the potentially distorting effects of foreign exchange movements, one-off items or non-operational items. By including part-period contributions from acquisitions, disposals and products held for sale in the current and/or prior periods, the impact of M&A decisions on earnings per share growth can be evaluated.



Organic In addition to the adjustments made for underlying measures, organic measures exclude the contribution from acquisitions, disposals and products held for sale of standalone businesses in the current and prior period.



Organic measures allow management and investors to understand the like-for-like performance of the business.



Underlying cash conversion Underlying cash conversion is underlying cash flow from operating activities divided by underlying operating profit. Underlying cash flow from operating activities is statutory cash flow from operating activities less net capital expenditure and adjusted for movements on foreign exchange rates and non-recurring cash items.



Underlying cash conversion informs management and investors about the cash operating cycle of the business and how efficiently operating profit is converted into cash.



Underlying (as reported) Where prior period underlying measures are included without retranslation at current period exchange rates, they are labelled as underlying (as reported).
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This measure is used to report comparative figures for external reporting purposes where it would not be appropriate to retranslate. For instance, on the face of primary financial statements.



#SageResults



Glossary Measure /Description Processing revenue Processing revenue is revenue earned from customers for the processing of payments or where Sage colleagues process our customers’ payroll. Recurring revenue Recurring revenue is revenue earned from customers for the provision of a good or service, where risks and rewards are transferred to the customer over the term of a contract, with the customer being unable to continue to benefit from the full functionality of the good or service without on-going payments. Recurring revenue includes both software subscription revenue and maintenance and service revenue. Software subscription revenue Subscription revenue is revenue earned from customers for the provision of a good or service, where the risk and rewards are transferred to the customer over the term of a contract. In the event that the customer stops paying, they lose the legal right to use the software and the Company has the ability to restrict the use of the product or service. (Also known as ‘Pay to play’). Software and software related services (“SSRS”) SSRS revenue is for goods or services where the entire benefit is passed to the customer at the point of delivery. It comprises revenue for software or upgrades sold on a perpetual license basis and software related services, including hardware sales, professional services and training.



35



#SageResults



























[image: FY16 presentation FINAL - Sage]
FY16 presentation FINAL - Sage












[image: gesl final presentation]
gesl final presentation












[image: Final Research Presentation]
Final Research Presentation












[image: MARKET INTELLIGENCE PRESENTATION-FINAL-SM12202016.pdf ...]
MARKET INTELLIGENCE PRESENTATION-FINAL-SM12202016.pdf ...












[image: Final Presentation MLIS 7360 Dr.Yontz]
Final Presentation MLIS 7360 Dr.Yontz












[image: MARKET INTELLIGENCE PRESENTATION-FINAL-SM12202016.pdf]
MARKET INTELLIGENCE PRESENTATION-FINAL-SM12202016.pdf












[image: Final report with presentation appendix, reduced size.pdf]
Final report with presentation appendix, reduced size.pdf












[image: FINAL _ PNP Presentation for ACET_April 2017_3 slides ppg.pdf ...]
FINAL _ PNP Presentation for ACET_April 2017_3 slides ppg.pdf ...












[image: Meet and Confer Meetings Final Presentation April 2016_v1.pdf ...]
Meet and Confer Meetings Final Presentation April 2016_v1.pdf ...












[image: presentation guidelines for final paper - cupum'05 ... - TU Berlin - VSP]
presentation guidelines for final paper - cupum'05 ... - TU Berlin - VSP












[image: Allenstown Unidentified - Final Presentation 11-17-15.pdf]
Allenstown Unidentified - Final Presentation 11-17-15.pdf












[image: Presentation]
Presentation












[image: FY16 Financial Disclosure.pdf]
FY16 Financial Disclosure.pdf












[image: FY16 Preliminary Revenue & Expense Budget.pdf]
FY16 Preliminary Revenue & Expense Budget.pdf












[image: DORA FY16 Annual Report.pdf]
DORA FY16 Annual Report.pdf












[image: FY16 Amended Budget (1).pdf]
FY16 Amended Budget (1).pdf












[image: Adopted FY16 FCCPS Budget]
Adopted FY16 FCCPS Budget












[image: Presentation Title Presentation Sub-Title]
Presentation Title Presentation Sub-Title












[image: Presentation Title Presentation Sub-Title]
Presentation Title Presentation Sub-Title












[image: Ethics Law Summary FY16.pdf]
Ethics Law Summary FY16.pdf












[image: FY16 Annual Financial Report.pdf]
FY16 Annual Financial Report.pdf












[image: FY16 Cost Per Day.pdf]
FY16 Cost Per Day.pdf












[image: Annual Report FY16.pdf]
Annual Report FY16.pdf












[image: FY16-MascoBudgetProposed_2-9-15.pdf.pdf]
FY16-MascoBudgetProposed_2-9-15.pdf.pdf















FY16 presentation FINAL - Sage






Financial progress. Share based payments. (Â£8m). (Â£9m). Underlying depreciation and amortisation. (Â£30m). (Â£29m). Non-GAAP EBITDA. Â£465m. Â£429m. +8.4% ... Revenue categories. +10%. FY16. FY15. Recurring. Revenue. +32%. 0%. +6%. -9%. +6%. Other recurring. Processing. SSRS. Software subscription. 8. 






 Download PDF 



















 2MB Sizes
 0 Downloads
 293 Views








 Report























Recommend Documents







[image: alt]





FY16 presentation FINAL - Sage 

â€œCompanyâ€�) or any company which is a subsidiary of the Company. .... -9%. +6%. Other recurring. Processing. SSRS. Software subscription. 8. #SageResults ...














[image: alt]





gesl final presentation 

Feb 1, 2017 - Learning Journey to SDC and SAFTI-MI. â—‡ Objective: Self- ... Acquired experience in planning and executing service-learning projects. 2.














[image: alt]





Final Research Presentation 

primary goal is to increase scientific literacy, defined as the ability of the general public to understand ... 1992) Traditionally college science courses are taught with little personal interaction during lecture ..... Knowles, M.S. (1980). The mod














[image: alt]





MARKET INTELLIGENCE PRESENTATION-FINAL-SM12202016.pdf ... 

There was a problem previewing this document. Retrying... Download. Connect more apps... Try one of the apps below to open or edit this item. MARKET ...














[image: alt]





Final Presentation MLIS 7360 Dr.Yontz 

Kathryn 1 Software Review. A Review of Indexing Software. Authex. Cindex. HTML. Indexer. SKY Index. Windex. Macrex. XRefHT32. DEXter. emDEX. IndexAssistant. IXgen. Leverage. Technologies. Timekeep. WordEmbed. K1. DSpace ...














[image: alt]





MARKET INTELLIGENCE PRESENTATION-FINAL-SM12202016.pdf 

Page 4 of 16. MARKET INTELLIGENCE DEFINED. â€¢ The holistic collection of internal and external business environmental data,. by a business, that is to be ...














[image: alt]





Final report with presentation appendix, reduced size.pdf 

Page 3 of 250. Page 3 of 250. Final report with presentation appendix, reduced size.pdf. Final report with presentation appendix, reduced size.pdf. Open. Extract.














[image: alt]





FINAL _ PNP Presentation for ACET_April 2017_3 slides ppg.pdf ... 

FINAL _ PNP Presentation for ACET_April 2017_3 slides ppg.pdf. FINAL _ PNP Presentation for ACET_April 2017_3 slides ppg.pdf. Open. Extract. Open with.














[image: alt]





Meet and Confer Meetings Final Presentation April 2016_v1.pdf ... 

Meet and Confer Meetings Final Presentation April 2016_v1.pdf. Meet and Confer Meetings Final Presentation April 2016_v1.pdf. Open. Extract. Open with.














[image: alt]





presentation guidelines for final paper - cupum'05 ... - TU Berlin - VSP 

the UrbanSim project in software engineering and management of complex open source ..... A failure to take uncertainty into account can lead to policy decisions ...














[image: alt]





Allenstown Unidentified - Final Presentation 11-17-15.pdf 

... problem loading more pages. Retrying... Allenstown Unidentified - Final Presentation 11-17-15.pdf. Allenstown Unidentified - Final Presentation 11-17-15.pdf.














[image: alt]





Presentation 

A fast, cheap and simple analytical method. .... limited data from Jordan ... data. â€¢ Some of those: Mishor Yamin,. Revivim â€“ Mashabim, Sde-. Boker, Shivta ...














[image: alt]





FY16 Financial Disclosure.pdf 

Financial Disclosure. Includes 50 percent of administrative services cost shared with the general government: FY15 $147; FY16 $150; FY17 $156. Pursuant to ...














[image: alt]





FY16 Preliminary Revenue & Expense Budget.pdf 

450 Golf Course Op 1,258,479 1,258,479 147. 501 Information Technology 1,956,435 1,956,435 158. 503 Vehicle Maintenance 980,013 980,013 165. 504 Risk ...














[image: alt]





DORA FY16 Annual Report.pdf 

There was a problem previewing this document. Retrying... Download. Connect more apps... Try one of the apps below to open or edit this item. DORA FY16 ...














[image: alt]





FY16 Amended Budget (1).pdf 

ILLINOIS STATE BOARD OF EDUCATION. SCHOOL DISTRICT BUDGET FORM *. School Business Services Division ... Educational Operations &. Maintenance. Debt Service Transportation Municipal. Retirement/ .... FY16 Amended Budget (1).pdf. FY16 Amended Budget (1














[image: alt]





Adopted FY16 FCCPS Budget 

subjects each year, and every graduate is prepa- red for college, career, and responsible citizen- ship in the global community. Page 3 of 255. Adopted FY16 ...














[image: alt]





Presentation Title Presentation Sub-Title 

April 2010, Prahran, Melbourne. â€¢ Direct impacts ... Victoria. Currently infrastructure and facilities are designed based on past climate, not future climate. ... Sensitivity of Materials to Climate Change Impacts. Material. CO. 2. Cyclones. & Stor














[image: alt]





Presentation Title Presentation Sub-Title 

Climate change impacts â€“ impact upon cycling conditions and infrastructure. Infrastructure and climate change risks for Vic. Primary impacts â€“ impact upon ...














[image: alt]





Ethics Law Summary FY16.pdf 

order the violator to repay any economic advantage he gained by the violation, and to make restitution to. injured third parties. Violations of the conflict of interest ...














[image: alt]





FY16 Annual Financial Report.pdf 

Page 2 of 91. Due to ROE on Friday, October 14th. Due to ISBE on Tuesday, November 15th. SD/JA16. School District. Joint Agreement. X CASH. School District/Joint Agreement Number: ACCRUAL Name of Auditing Firm: County Name: Name of Audit Manager: Nam














[image: alt]





FY16 Cost Per Day.pdf 

Colorado Correctional Center 143 $57.30 $5.74 $63.04 $7.61 $3.84 $74.49 $27,189. Delta Correctional Center 454 $62.88 $9.69 $72.57 $7.61 $3.84 $84.02 $30,667. Rifle Correctional Center 186 $63.53 $8.32 $71.85 $7.61 $3.84 $83.30 $30,405. Skyline Corre














[image: alt]





Annual Report FY16.pdf 

Page 3 of 33. Annual Report FY16.pdf. Annual Report FY16.pdf. Open. Extract. Open with. Sign In. Main menu. Displaying Annual Report FY16.pdf.














[image: alt]





FY16-MascoBudgetProposed_2-9-15.pdf.pdf 

Matthew Cocciardi. Kevin M. Lyons. Superintendent. Susan K. Givens. Chief Financial Officer. Paula Fitzsimmons. William Hodges. Teresa Buono. Carolyn Miller.


























×
Report FY16 presentation FINAL - Sage





Your name




Email




Reason
-Select Reason-
Pornographic
Defamatory
Illegal/Unlawful
Spam
Other Terms Of Service Violation
File a copyright complaint





Description















Close
Save changes















×
Sign In






Email




Password







 Remember Password 
Forgot Password?




Sign In



















Information

	About Us
	Privacy Policy
	Terms and Service
	Copyright
	Contact Us





Follow us

	

 Facebook


	

 Twitter


	

 Google Plus







Newsletter























Copyright © 2024 P.PDFKUL.COM. All rights reserved.
















