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BRE #01356525



Not intended as a solicitation if your home is currently listed through another broker. Each Office is Independently Owned and Operated.



CLIENT TESTIMONIAL Rob McGarry Rob is excellent! He is always there for you, whether by phone, text or email. He is eminently reliable. He knows the South Bay like the back of his hand, and will always go the extra mile for you to find your new home and to sell your existing one. Rob won’t let you down. You don’t want anyone else representing you! Bobby & Katy Virasignh



I live out of state and when it was time to sell the property in California, Rob and his team went above and beyond to help me through the process. Without them, I don’t know how I could have handled everything from so far away. They were efficient and communicated with me every step of the way. I would highly recommend Rob McGarry as a fantastic real estate agent. Suzette Dobbs



Direct: (310) 463-8488 REALTOR® - Broker Associate [email protected]



In my last newsletter, I wrote about the significance of the fourth quarter and predicted that we would finish the year with a boom in sales. The general perception is that the market slows considerably as we near the end of the year, but in reality, sales volume in the South Bay stays pretty consistent all year. True to form, closed sales in the fourth quarter of 2015 accounted for more than 23% of the year’s sales, which is very consistent with the last several years. Prices also rose in 2016, particularly in the three beach cities. Hermosa Beach had a phenomenal year with a 7.6% increase in sales volume and over 15% increase in the median price. Sales in Manhattan Beach fell by more than 17%, while its median climbed above $2,000,000 for the first time in history. The increased price level may have hindered sales volume in Manhattan Beach and sent many of those buyers to Hermosa Beach where there is a resurgence in new construction that was missing for years. South Redondo sales fell slightly in 2016 after being the only South Bay area measured to see an increase in sales in 2015. Prices rose a modest 5.8% during that time. North Redondo posted gains of more than 10% in both sales volume and median price, largely attributed to the return of new construction of two-on-a-lot townhomes which



are often under contract before completion in the mid-$1.2mm range! Tall-and-skinny homes of the Golden Hills are also selling at a feverish pace and for new highs. West Torrance and the Hollywood Riviera continued to be an extremely tight market in 2016, but still managed a jump in sales of about 6.7%, which is almost back to the 2013 level. Not surprisingly, prices were up slightly, but inventory remains scarce. Palos Verdes, Rolling Hills and Rancho Palos Verdes each had larger increases in sales than in median price. The overall market on the peninsula was not quite as strong as the beach cities. Properties took a little longer to sell and prices were not influenced as much by multiple offers and buyer demand, with the exception of Palos Verdes Estates where homes are short in supply and still command a premium. The theme for 2016 in the South Bay looks like it will focus around new construction. Even in the boom of 2003-2007, I do not recall seeing so many projects. The difference in 2016 is that there is a better balance between custom homes and those being built for resale. Homeowners are investing in their own properties and adding value, while builders are offering a product for those who want to buy a turn-key home. Both options are providing a boost to local values.
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232



207



224



7.6%



$ 1,099,500



$ 1,275,000



$ 1,468,000



15.1%



Manhattan Beach



427



421



358



-17.6%



$ 1,625,000



$ 1,900,000



$ 2,055,000



8.2%



North Redondo Beach
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10.2%
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650,000



$



745,000
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10.7%
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-8.2%
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$
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5.8%
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6.7%
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3.8%
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$ 1,610,000



2.6%
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P LANNING F OR W INTER W EATHER



F EATURED P ROPERTIES



COMING SOON SOUTH HERMOSA STRAND DUPLEX Two 3 bed/1.5 bath units, 30 x 80 lot Offered at $5,400,000



The first wave of El Nino was strong and wet, but it was a good wake-up call. Now is the time to prepare your home for the next storm. Living in such a dry climate, we tend to forget about how much damage rain can do to our homes. Planning ahead helps avoid headaches down the road. Here are a few tips to consider. Clean out your gutters and downspouts. Leaves and debris can cause water overflows and spills where it can damage your roof and the walls of your home. If your house is near any trees it is wise to clear the gutters at the beginning of the season, but be prepared to clean them again after the first rain to remove leaves and debris that wash down from the roof. If your home



is equipped with a sump pump, make sure it receives a good cleaning as well. Examine your door casings and window seals for leaks and weatherstripping that may need to be replaced. Replace caulking around windows and doors. Be on the look-out for leaks in the roof by carefully inspecting the ceilings. Consider turning off your automatic watering system. You may not need it again until spring. Have materials on hand to divert water like sandbags to channel water away from structures and into drainage areas. Lastly, be willing to ask for help! I am always happy to provide referrals for inspectors or contractors to help you keep your home safe and dry!



Visit my new website! IN ESCROW 1619 Golden Avenue, Hermosa Beach



IN ESCROW 1216 21st Street, Hermosa Beach



MORTGAGE RATE UPDATE SOLD 1935 Ava Avenue, Hermosa Beach



SOLD 429 25th Street, Hermosa Beach



SOLD 1121 Manhattan Avenue, Hermosa Beach



SOLD 1124 1st Street, Hermosa Beach



The meeting minutes from the Fed’s December meeting were released recently and while they failed to provide clear milestones for future rate hikes, they did, perhaps, provide a backdrop for what is in store for the mortgage markets in 2016. It is clear that inflation is the key driver for future Fed action, but the meeting minutes indicate that the Fed is inclined to err on the cautious side with a meeting-to-meeting assessment of domestic and global economic conditions moving forward. Many believe that there will be gradual follow-on rate increases throughout the year. This kind of non-committal approach does not provide the visibility that Wall Street or Main Street prefer, but it does at least give lenders time to adjust and expand their product and service offerings to better accommodate a potential rising rate environment. So while we all should expect rates to rise, they still remain relatively low and there is great optimism that 2016 will mark the year of making things easier for borrowers. 2015 saw the implementation of TRID, which dramatically changed the way lenders disclose initial and final rates and transaction costs and caused a Y2K-esque panic in the industry. That pain has now been absorbed and the absence of regulatory fears alone should help lenders to expand existing fixed and ARM loan options, ease underwriting requirements, and lend with greater confidence. With Millennials expected to get off the sidelines



Sean Maloney



Maloney RE Capital, Inc.



[email protected] (310) 546-4777



NMLS #329718



and enter the housing market and rates expected to remain altogether low, there is reason to remain optimistic about housing and mortgage financing for coming year. The table below offers a current look at available rates and programs as of January 19, 2016, and assumes among other things, 80% or less loan-to-value, 740 credit scores, and owner-occupancy purchase financing. Please call me @ (310) 546-4777 x101 to discuss any specific scenarios or any other mortgage related question to see if you may be eligible for the rates and terms referenced here. Conforming Loans to $417,000 w/ Zero Points 30 Year Fixed 3.625% 7/1 ARM 3.000% 15 Year Fixed



2.875%



5/1 ARM



2.750%



High-Bal. Conforming to $625,500 w/ Zero Points 30 Year Fixed 3.875% 7/1 ARM 3.000% 15 Year Fixed 3.250% 5/1 ARM Jumbo Loans w/ Zero Points 30 Year Fixed 3.875% 7/1 ARM 15 Year Fixed 3.625% 10/1 ARM



3.125% 3.000% 3.250%
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