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FIFA world cup fever has again gripped soccer fans across the globe as this most popular sporting event in the world made its maiden voyage to the continent of Africa in mid-June. We can see the fervour has risen in India too and it won’t be a surprise if football becomes the next big thing after IPL this summer. The impetus to this tournament can be gauged by the fact that it has generated revenue of USD 1.6 billion between 2007 and 2010 as opposed to USD 584 million between 1999 and 2002. Some of the credit behind this goes to the valuation of sponsorship by IEG valuation service whose assessment of the model of a small number of sponsors with a broader right package and competitive environment significantly helped FIFA in selling its packages very profitably. Looking at the euphoria and enthusiasm among football fans, we have brought an article on ‘’Finances and football” for your perusal in this issue. I, on behalf of team Niveshak, would like to thank you all for liking and appreciating our endeavour of presenting a sector wise analysis of some major sectors in the May issue . We hope to bring more such analysis in future. The sector which witnessed some major happenings last month was Telecom. After 34 days and 183 rounds of intense bidding, 3G spectrum was auctioned for which the total bid price touched Rs 16,750.58 crore on the 34th day of bidding. It was the auction format and severe spectrum shortage, along with ensuing policy uncertainty, which drove the prices beyond reasonable levels of Rs 35000 crore which was calculated in the budget by our finance minister. These prices, although reasonably high for telecom operators, augur well for our economy as the revenue mop up will help the government cut its fiscal deficit to nearly 4.9 per cent from 5.5 per cent of GDP projected in the Budget. Few telecom operators like Reliance Communications are even planning to sell a strategic stake in order to fund its foray in 3G telephony. Thus, we see that the allocation of 3G spectrum to private telecom operators will lead to mass rollouts of 3G services in the country which is expected to bring a paradigm shift in the Indian telecom industry. “Disclosure of conflicts of interest” has been a point of debate for so long as there is a very thin line between moral obligation and legal obligation of disclosing every possible conflict of interest. Someone alleged of a conflict of interest may simply deny that a conflict exists because he/she did not act improperly. In fact, a conflict of interest can exist even if there are no improper acts as a result of it. But whether this is religiously followed or not by most of the companies is a question that remains unanswered. Our cover story for this month takes up this issue and talks about Wall Street’s most powerful firm Goldman Sachs and Co which is accused by US government of selling mortgage investments without telling the buyers that the securities were crafted with input from a client who was betting on them to fail. The repercussions of this are in front of us. Investors lost heavily whereas the client of Goldman made fortune out of the subprime crisis. Hope you all find this issue an interesting read. Your feedback and suggestions will be highly appreciated. Stay Invested for the good times ahead.



Bhavit Sharma (Editor-Niveshak)



Disclaimer: The views presented are the opinion/work of the individual author and The Finance Club of IIM Shillong bears no responsibility whatsoever.
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The Month That Was UPASNA AGARWAL



Team Niveshak



Market Watch



uct and new investors are wary of buying them.



In the month of June the BSE index gained 5.6%, after sliding 3.5% last month. The biggest gain was seen on Monday, May 21, as the market reached its two month high on China’s pledge to make Yuan more flexible. The rally was led by metal companies with Tata steel gaining 4.6% and aluminium firm Hindalco gaining 4.3%. A similar high was observed on June 16 as investors focused on the rapidly growing economy, with concerns easing about the debt problems in Europe. With the economy fundamentals becoming strong and improvement in European condition the market is expected to continue its rally over the next few weeks.



In recent weeks, the IRDA has tightened the norms for ULIP to increase the risk cover they offer and refute the criticism that ULIP are investment products with coverage being limited to 2% premium. It has also made it mandatory for insurers to offer a life cover with pension plans. The regulator has set July 1 as the deadline for implementing the new Ulip guidelines.



Indian stocks trading on American bourses witnessed an erosion of $3 billion from their cumulative market capitalization in the week ending on June 25, with IT major Wipro accounting more than half of the total losses. IRDA wins ULIP tussle Insurance regulator IRDA has finally won the battle on the regulation of so-called unit-linked insurance plan or ULIP with the decision of the government that they and not the market watchdog SEBI monitor the product. IRDA and SEBI came in a legal battle over the ULIP after the markets regulator on April 9 banned 14 insurers from selling Ulips. SEBI has lifted the ban when bureaucrats negotiated a truce, but only to revive it. SEBI club moved the Supreme Court several lawsuits of public interest against ULIP to solve the problem of alleged misrepresentation and the question of jurisdiction.



Industry roars at 17.6% in April Industrial production surpassed all predictions to grow 17.6% in April, strengthening the calls for an increase in key policy rates in the quarterly monetary policy review next month despite the gloomy global outlook. Buoyant consumer demand and higher infrastructure spending propelled factory output growth to its strongest since December 2009. But the smart pickup in industrial production, which dipped to 13.5% in March after clocking a 15%-plus growth for three straight months, left finance minister Pranab Mukherjee asking for more.In comparison, industry grew by 1.1 per cent in April last year. Manufacturing, which constitutes around 80 per cent of the index of industrial production (IIP), grew 19.4 per cent in April against 0.4 per cent a year ago. Consumer durables rose by 37 per cent against 17.6 per cent same period last year. Wholesale food inflation had climbed to 16.74% for the week ended on May 29, compared with 16.55% in the previous week, putting pressure on RBI to raise rates. However, concerns over the European debt crisis and slowing pace of global economic recovery may prevent RBI from opting for aggressive tightening.



Policy makers insist that the time may not be ULIP products are hybrid investments and inripe for quickening monetary tightening. surance. They represent more than 85% of the portRIL drawing up plans to foray into telefolio of life insurers. Insurers can now sell new ULIP com space launched after 09/04/2010. Reliance Industries Ltd (RIL) will buy Mahendra The decision is a relief for current policies holdNahata-promoted Infotel Broadband Services for Rs ers who were not certain to continue with the prod4,800 crore, marking the re-entry of India’s largest
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The Month That Was private sector firm into the booming telecom market. Apart from this, the cash-rich RIL will have to pay Rs 12,872 crore to the government as the licence fee for spectrum bagged by Infotel, which would become the subsidiary of the Mukesh Ambani group’s flagship company. The company has decided to enter only the bandwidth market, which is the business of selling telecom and internet services to companies rather than individuals. When the Reliance empire broke down 5 years ago, RIL Chairman and Managing Director Mukesh Ambani was forced to hand over the telecom business to his brother Anil. But with a fresh truce between the biggest corporate houses of the country, the acquisition of Infotel became possible on ending the non compete accord established earlier. RIL said it saw the broadband opportunity as a new frontier of the knowledge economy, in which it could take a leadership position and provide India with an opportunity to be in the forefront among the countries providing world-class 4G network and services. A single 20-MHz TDD spectrum, when used with LTE (Long Term Evolution), has the potential of providing greater capacity when compared to existing communication infrastructure in the country, the company said. Bharti wraps up Zain deal The much-awaited takeover deal between India’s Bharti Airtel and South Africa’s Zain has finally been completed on 8th June 2010. Bharti has reportedly closed the $9 bn purchase of the African operations of Kuwait’s Zain Telecom. This is India’s second biggest overseas deal after Tata Steel’s $13 bn purchase of Corus in 2007. The takeover has made Bharti Airtel the fifth largest telecom company in the world.



the deal and will reportedly cost the company less than $200 million a year in interest payments. After this, the total subscriber base of Bharti has become 180 million and its operations are spread over 18 countries including India. Listed companies must have 25% public float In order to prevent stock price manipulation, the government is attempting to enforce a new rule that the listed companies should have at least 25% of their equity in public hands. However there is no penalty prescribed for the companies who do not follow this rule making it as good as ineffective. The rule is expected to bring about share sales amounting to $34 bn from companies such as Wipro, MMTC and Reliance Power. With at least 179 companies listed on the stock exchange having less than 25% float, there will be at least Rs 1.6 lakh crores raised at the current prices if promoters sell their holdings. However if they attempt to achieve the 25% limit through sale of new shares, they may raise Rs 2.1 lakh crore. Investors may soon get to bet on global indices from home SEBI is close to finalizing the rules for local stock exchanges to launch equity derivatives on popular indices of foreign bourses. The equity derivatives contracts on the S&P 500 and the DJIA indices will be the first to be offered to Indian investors through the National Stock Exchange, or NSE.



The move will enable domestic investors to bet on the US markets with the help of futures without currency risks, as the product will be rupee-denominated. Brokers said local investors would be able to benefit from sharp moves in the US markets for over The completion of the deal gives Bharti Airtel an hour, as futures contracts on the US bourses open a firm foothold in a market that it has long coveted: for trading at about 2:00 pm IST. two previous attempts to enter Africa with MTN, A futures contract is an agreement that allows the continent’s largest phone firm, came to nought. an investor to bet on the underlying asset — an index Cash from the African operations will pay for the or stock — for a pre-determined price and period. about $9-billion loan that Bharti has taken to fund
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ADDRESSING INDIA’S INFRASTRUCTURE GAPS Nikhil Mittal



IIM Shillong



FinSight



The article talks about the infrastructure gap India faces currently due to growing difference between the resources required and the amount invested historically and currently by the government. It also briefs about the strategic models which may be adopted, their advantages and the way ahead for India.



Citizens from New Delhi to Mumbai confront the world’s glaring infrastructure deficit daily. Lack of infrastructure is one of the major constraints on India’s ability to sustain a high rate of growth in GDP, which is necessary to make a significant difference to quality of life and elimination of poverty. In India, the growing gap between infrastructure needs and the resources invested historically and currently is present everywhere. Congested roads, bridges in need of repair, poorly maintained transit systems, recreational facilities and deteriorated hospitals, schools and waste treatment facilities all are in urgent need of rehabilitation and repair. India spends just 6 percent of its GDP on infrastructure, compared to China’s 20 percent. To achieve its targeted GDP growth rates, the country will need to invest approximately $250 billion in infrastructure over the next five years. “The importance of infrastructure for rapid economic development cannot be overstated,” explains P. Chidambaram. “The most glaring deficit in India is the infrastructure deficit.” The Eleventh Five Year Plan has set an ambitious target of increasing total investment in infrastructure from around 5% of GDP in the base year of the plan (2006-07) to 9% by the terminal year (2011-12). In absolute terms, this implies an increase from a level of Rs. 8,87,794 crore in the tenth plan to an investment requirement of Rs. 2,056,150 crore during the eleventh plan. Achieving that level of investment presents



many distinct challenges. The ability to finance infrastructure through the budget is limited, given the many other demands on budgetary resources. It is expected that only 70% of the infrastructure needs can be met from public resources. The remaining 30% will have to come from private investment in infrastructure in various forms, including Public Private Partnership (PPP). This private partnership would not only provide the much needed capital but would also help to lower costs and improve efficiencies in a competitive environment. Infrastructure development is a capital intensive sector and requires huge resources. Allocation of budgetary resources in prioritized social sectors limits the public resources available for investment in public infrastructure. It becomes imperative to rely on private participation for funding the financially viable infrastructure projects thus bridging the financing gap. In view of this, Government has been promoting investment in infrastructure sectors through a combination of public investment, private investment and Public Private Partnerships (PPPs). PPPs are becoming the preferred mode for construction and operation of commercially viable infrastructure projects in all the sectors including highways, airports, ports, railways and urban transit systems. Growth of a Trend Less well understood is the revolution and development tak-



India spends just 6 percent of its GDP on infrastructure, compared to China’s 20 percent. To achieve its targeted GDP growth rates, the country will need to invest approximately $250 billion in infrastructure over the next five years.
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ing place in the way governments are tackling the problem of closing the infrastructure gaps in other parts of the world like U.K., Australia, Japan, Canada, etc. From Tokyo to Toronto, private sector financing, design, construction and operation of infrastructure has emerged as one of the most important models many governments use to close the infrastructure gap. Once rare and relegated to a handful of countries and infrastructure sectors, these public-private partnerships (PPPs) are delivering new and refurbished roads, bridges, tunnels, water systems, airports, schools, hospitals, social housing, and prisons all over.
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Public Private Partnerships A public-private partnership, or PPP, refers to any typified contractual agreement formed between a government agency and a private sector entity that allows for greater private sector participation in the delivery of public infrastructure projects. In some countries involvement of private financing is what makes a project a PPP. Compared with traditional procurement models, the private sector assumes a greater role in the planning, financing, design, construction, operation, and maintenance of public facilities. Risk associated with the project is transferred to the appropriate party best positioned to manage it. Some of the most common PPP models are described below. Design-Build (DB) Under this model, the government join hands with a private partner to design and build a facility in accordance with the requirements set by the government. After completing the facility, the government assumes responsibility for operating and maintaining. This method of procurement is also referred to as Build-Transfer (BT). Design-Build-Maintain (DBM) This model is similar to Design-Build except that the private sector also maintains the facility. The public sector retains responsibility for operations. Design-Build-Operate (DBO) Under this model, the private sector designs and builds a facility. Once the facility is completed, the title for the new facility is transferred to the public sector, while the private sector operates the facility for a specified period. This procurement model is also referred to as Build-Transfer-Operate (BTO). Design-Build-Operate-Maintain (DBOM) This model combines the responsibilities of design-build procurements with the operations and maintenance of a facility for a specified period by a private sector partner. At the end of that period, the operation of the facility is transferred back to the



public sector. This method of procurement is also referred to as Build- Operate-Transfer (BOT). Build-Own-Operate-Transfer (BOOT) The government grants a franchise to a private partner to finance, design, build and operate a facility for a specific period of time. Ownership of the facility is transferred back to the public sector at the end of that period. Build-Own-Operate (BOO) The government grants the right to finance, design, build, operate and maintain a project to a private entity, which retains ownership of the project. The private entity is not required to transfer the facility back to the government. Design-Build-Finance-Operate/Maintain (DBFO, DBFM or DBFO/M) Under this model, the private sector designs, builds, finances, operates and/or maintains a new facility under a long-term lease. At the end of the lease term, the facility is transferred to the public sector. In some countries, DBFO/M covers both BOO and BOOT. PPPs can also be used for existing services and facilities in addition to coming up of new ones. Some of these models are as follows: Service Contract The government contracts with a private entity to provide services the government previously performed. Management Contract A management contract differs from a service contract in that the private entity is responsible for all aspects of operations and maintenance of the facility under contract. Lease The government grants a private entity a leasehold interest in an asset. The private partner operates and maintains the asset in accordance with the terms of the lease. Concession The government grants private entity exclusive rights to provide operate and maintain an asset over a long period of time in accordance with performance requirements set forth by the government. The public sector retains ownership of the original asset, while the private operator retains ownership over any improvements made during the concession period. Divestiture The government transfers an asset, either in part or in full, to the private sector. Generally the
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government will include certain conditions with the sale of the asset to ensure that improvements are made and citizens continue to be served.
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UK – An example to follow The United Kingdom has pioneered the trend in coming up with a PPP model. Through its Private Finance Initiative (PFI), the UK government makes use of partnership models to develop and deliver all manner of infrastructure, from schools to hospitals, prisons to defence facilities, bridges and transit facilities. In a typical year close to 100 PPP projects are initiated or completed in the United Kingdom. PFI projects now represent between 10 and 13 percent of all UK investment in public infrastructure. Just as the United Kingdom’s privatization program of the 1980s inspired governments worldwide to sell off state-owned enterprises, its PFI program has produced scores of imitators. Japan has 20 new PPP projects in the pipeline. In Europe, the volume of PPP deals is doubling, tripling, and even quadrupling year to year in many countries. Across the Atlantic, 20 percent of all new infrastructure facilities in British Columbia, Canada is now designed, built, and operated by the private sector. The United States has been slower to take up this trend. However, with more than half the states passing PPP-enabling legislation in recent years and huge PPP projects under way or planned in Texas, Florida and other states, some analysts predict the United States will soon be one of the world’s largest markets for PPPs. In short, the PPP trend is global, accelerating, and encompassing a broad range of infrastructure sectors. Benefits of PPPS Public-private partnerships are unlikely to entirely replace traditional infrastructure financing and development any time soon, if ever. PPPs are just one tool among many which might assist in delivering the infrastructure facilities. Government typically have a number of objectives when building infrastructure: getting good value for money, timely delivery, meeting public needs and so on. The procurement model that best addresses these objectives is the one that should be chosen in each individual circumstance. Following are the benefits to explain the growing growth of PPPs in helping projects reach financial closures.



Speeding Construction Conventional procurement techniques typically require the public player to provide significant upfront capital even though the benefits of the project may be delayed or uncertain. Most forms of PPP enable the public sector to spread the public’s cost of infrastructure investment over the lifetime of the asset, much as homeowners do when they take out home mortgages. As a result, infrastructure projects can be brought forward by years, allowing users to benefit from the investment much sooner than is typical under pay-as-you-go financing. For example, the creative financing approach used for the Virginia Pocahontas Parkway PPP project eliminated what might have been a 15-year delay in construction while financing was assembled. On-Time and On-Budget Delivery With payments better aligned to the delivery of project objectives, public-private partnerships also have a solid track record of completing construction on time or even ahead of schedule. In Canada, for example, Terminal 3 at the Toronto Pearson Airport was completed 18 months ahead of schedule under a PPP contract. The United Kingdom’s National Audit Office reported that 73 percent of non-PFI construction projects were over budget and 70 percent were delivered late. In contrast, only 22 percent of the PFI projects came in over budget and 24 percent were late. Shift of Risks to the Appropriate Player The ability to shift most of the risks to the private sector is an important benefit of PPPs. Payment structures requires the assets be available and properly maintained over time. The public sector thereby gains greater confidence in the level of its spending commitments over the lifetime of the asset. Greater cost transparency, in turn, supports more effective planning and helps to avoid cuts in other service areas as a result of unexpected infrastructure costs. Cost Reduction Costs get reduced from PPPs typically in several different forms: lower construction costs, reduced life-cycle maintenance costs, and lower costs of associated risks. Examples from several countries have demonstrated that PPPs cost comparatively less during the construction phase of the contract. The savings typically result from innovation in design and



It is expected that only 70% of the infrastructure needs can be met from public resources while remaining will have to come from private investment in infrastructure. 8
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better asset requirements. A report commissioned by the UK Treasury found in 2000 that among a sample of 29 PFI projects for which public sector comparisons were available, the average savings were close to 17 percent. In conventional contracting and procurement methods, the private sector’s role is typically limited to immediate construction once the project is allotted. This can create a perverse incentive to economize on elements of construction today even though maintenance costs might be higher in the long run. Shifting long-term operation and maintenance responsibilities to the private sector creates a stronger incentive to ensure long-term construction quality because the firm holds responsibility for maintenance costs many years down the road. This creates a strong incentive and initiative to do preventative maintenance and reduces the risk of future fluctuations in operations costs.



FinSight



The way ahead for India India can follow the examples of the countries which have matured in PPPs delivery like UK, Australia where PPP was not more than a beep in the infrastructure radar and today forms the major tool in delivering public infrastructure. Several strategies adopted in these countries for successful execution of these partnerships may well be incorporated in India with customization as per project requirements. Government need a full life-cycle and not only a transactional approach for partnerships that comprises all phases of a PPP, from policy and planning, to the transaction phase, and then to managing the concession and final delivery. This approach can help avoid problems of poor setup, lack of clarity about outcomes, inadequate internal capacity, lack of interest from the private sector, and an overly narrow focus on the transaction. A strong understanding and implementation of the new innovative and hybrid PPP models developed to address more complex issues can help governments achieve the proper allocation of risk even in conditions of pronounced uncertainty about future needs like the



quantification of schools required in an area with increasing average age in the population. Proper risk allocation allows government to better tailor PPP approaches to specific situations and infrastructure sectors. Another strategy involves using PPP transactions to unlock the value from undervalued and under-utilized assets and using it to help pay for new infrastructure. This strategy gives taxpayers more value for their money and encourages greater bidder competition because there is less risk associated with obtaining an interest in the revenue associated with the project. The infrastructure challenge before government today may seem overwhelming. The historical boom-and-bust spending cycle has created huge infrastructure deficits, the results of which are crucial for both citizens who have to deal with facilities in despair or long delays before new infrastructure is delivered, and government fighting to stay competitive in today’s flat world. But any inaction or delayed action is not an option for a country like ours which is striving for a greater GDP growth rate and industrial output. PPPs alone are not a panacea. Rather, they are one tool government have at its disposal for facilitating infrastructure delivery, a tool that requires not only a clear comprehension but implementation as well. By making the best use of the full range of delivery models that are available and continuing to innovate—learning from failure instead of retreating from it—the public sector can maximize the likelihood of meeting its infrastructure objectives and take PPPs to the next stage of their development. This development, in turn, will enable this relatively new delivery model to play a far contributing role in closing the infrastructure gaps bedevilling government in India.



In a typical year close to 100 PPP projects are initiated or completed in the United Kingdom. PFI projects now represent between 10 and 13 percent of all UK investment in public infrastructure.
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UNDERWRITING AS A RISK MANAGEMENT TOOL IN LIFE INSURANCE



Perspective



Arpit Garg & Ashish Anchaliya The Insurance business warrants ‘choosing’ the customers and this has its own inherent risk elements. The main purpose of the function of Underwriting in a life office is to enable the insurer to take a decision on a proposal application as to whether the proposal can be accepted or not. The process of underwriting minimizes selection risk, achieves homogeneity, removes inequities between different classes of lives and enables appropriate costing of premiums.



NMIMS, Mumbai



An insurance arrangement has its origins in community efforts by a group of persons identically placed with reference to the happening of an event involving a risk of loss, to pool their bit to build up a corpus from which the unfortunate ones who experience the event of risk is compensated. The loss shall be pecuniary and the event fortuitous. The theory of probability and the law of large numbers enable the cost of each individual member to a reasonably small amount, in relation to the benefits. The conventional precautions against misuse of these arrangements are insistence on presence of insurable interest, process to detect and prevent fraudulent efforts for undue gains and absence of control over the happening of the event for both the insurer and the insured. These are illustrated by the principles of indemnity in nonlife insurance, insistence on nonsuppression of material information by the insured, legal provisions on indisputability of the claims etc. When looked upon as a business, the legal frameworks notwithstanding, the insurance product cannot be sold across a counter. The cost of these products, unlike many others, for any consumer depends on his age, build, personal health, habits and occupation. Therefore the nature of business warrants ‘choosing’ the customers and this has its own inherent risk elements. Essentially an Insurer is beset with multiple forms of risks. To



name a few: • Investment risk • Contingency risk (mortality in Life Insurance) • Selection risk • Withdrawal risk • Options risk • Currency fluctuation risk • Operational risks These risks could exist in varying degrees in the different types of assurances, annuities, guarantees etc. in a life insurance contract, depending upon the relative composition of these elements. The obligations implicit in participating contracts for maintaining reasonable level of profit distribution consistent with expectations of the policyholders will also compel the insurer to adopt measures conducive to effective management of these risks. The measures are more easily understood in the case of some of the above types of risks, like the investment risk and the currency fluctuation risk. Other risks which are inherently dominant in an insurance contract are less perceived or appreciated and there is a general tendency to wish away or underplay their significance. A prudent insurer should therefore guard against such situations and be alert to the possibilities of these real risks. Investment risk, and currency fluctuation risks are influenced by external factors, although the severity of these risks are compounded



In insurance, the theory of probability and the law of large numbers enable the cost of each individual member to a reasonably small amount, in relation to the benefits.
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• Re-insure - To seek protection cover from a Reinsurer. This would demand a process to study and measure the extent of risk involved in different insurance arrangements and to decide which of the above courses will have to be undertaken. Setting up a process mechanism for studying the risks as also the courses that will be adopted might mean an addition to the operational cost, but are inalienable with and invaluable to the interest of the business and also in the interest of the policyholders, who may not wish that their contributions paid as a price for security are eroded in value due to the presence of perceivable, yet surmountable risk elements. Withdrawal risk (surrenders at inopportune time for the insurer) and the Options risk are likely to be encountered at the policy servicing stage and not at the proposal stage. They are managed through actuarial estimation of the loss situations. They are generally overcome at the productdesign stage itself, so as to minimize the effect of these risks (fixing market related money values for surrenders at different durations, due charging of surrender penalty, allowing or denying certain type of alterations and other options). The primary and essential step in dealing with Contingency (Mortality risk) is adopting a mortality experience table that would be suitable to represent the class of lives being Insured. A published table of mortality of insured lives approved by the actuarial professional bodies, preferably built from the experience of an insurer as relevant to the operating region is generally used. Standard premiums as applicable for different life insurance products are worked out using the mortality tables and other financial assumptions. These are known as the ordinary premium rates for Standard lives also known as First class lives.



Perspective



by the presence of different forms of guarantees assured in the contract, such as a specified life cover on death, specified maturity amounts on survival, minimum bonus guarantees, guaranteed pensions both with regard to duration and quantum etc. Much of these risks are managed through prudent investment, disciplined money management exercises, and self-imposed restrictions on issue of foreign currency assurances or guarantees. There are also the relatively recent examples of non-conventional insurance products such as the Unit linked contracts which transfer the investment risk to the policyholders, the insurer bearing only the mortality risk. In the field of pensions also, the Defined Contribution Schemes have been fast in replacing the Defined Benefit Schemes again shifting the investment risk to the insured. The other types of risk namely, contingency risk (mortality), selection risk, withdrawal risk and options risk are specific to insurance arrangements. In all these situations, the insurer is positioned at a disadvantage as compared to the insured. To name a few instances: • The insured is in a better position with regard to material information. • Given cost considerations, selection processes may not be adequate. • Moral hazard elements cause anti-selection against the insurer. • Surrenders and other options are unilaterally exercised by the insured. The essentials of a competent risk management exercise entail efforts to avoid, distribute, reduce or transfer the risk elements. In life insurance, these actions correspond to • Avoid - Decline, drop or reject the proposal • Spread - Apply extra premiums to homogenize the group. • Minimize - Restrictions on age, plan, term, cover etc. 



The essentials of a competent risk management exercise entail efforts to avoid, distribute, reduce or transfer the risk elements. © FINANCE CLUB, INDIAN INSTITUTE OF MANAGEMENT SHILLONG
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Perspective



Among the proposers for insurance there could be lives which are non-standard from the point of their current health, family history, build, or other factors. These lives will have to be differently treated, on assumption of some extra risks. Also there could be an attempt at adverse selection. This could mean simply that a relatively unhealthy life is attempting to get Insurance at rates of premium applicable for healthy lives. In order to ward off risk elements arising out of such anti-selection, the proposers will have to be screened for insurance, to decide the appropriate risk factors associated with them. Therefore a screening process will have to be adopted for ‘selecting’ the life for insurance. This process involving a sequence of activities and check- points is known as the process of ‘Selection’. Selection processes reduce or spread the contingency risk. However the very process of selection introduces an element of risk known as selection risk. The tools that are employed in managing the Selection risk indirectly enable the management of mortality risk. Selection of Lives The process of selection of lives for life Insurance has multiple stages. Broadly they are: 1. It starts with the drafting of the appropriate proposal (application) form containing relevant questions, the allied papers such as Age Proof, Income Proof, Insurance Advisor’s Report etc. The proposal forms should contain all questions relevant to facilitate judgment of physical as well as moral hazards. Not only are build, personal history of ailments and family history important to capture; but it is also extremely important to evaluate the risk factors associated with the proposer’s habits, hobbies, income, occupation etc. 2. It prescribes a basis for determining whether the proposal can be considered without the need of a medical examination, or otherwise, and whether further special reports will have to be called, including reports on moral hazard. 3. It lays down the various stipulations that the life has to satisfy in order to qualify as a standard life. In case the life does not qualify as a standard life, extra mortality considerations or extra insurability conditions are required to be applied so as to consider offering insurance on modified terms of
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acceptance. Medical examinations The process of medical examination by one of the doctors as approved by the insurer, gives an opportunity to the insurer to get an independent assessment of the health condition of the life assured. The quality of the medical examination plays a significant role in the shaping of final acceptance terms. In a way this is a guard against possible non-disclosure adopted by the life proposed and is of extreme relevance even at the claim settlement stage where disputes could arise. The special reports obtained from senior doctors or reputed laboratories also are of equal importance. Although the cost factors present in obtaining these medical evidences are to be weighed with reference to their utility, their significance cannot be overstated particularly while insuring older lives for high risk cover or for pure term assurances. Normally the higher the risk cover, or known risk elements, the sharper and denser shall be the medical assessment. Non-medical arrangements I t is possible to avoid the need for medical examinations if the lifeproposed is expected to be standard life by virtue of his age, build, and health aspects. In many organizations the employees would have been subjected to a medical selection at the time of recruitment and also would be enjoying facilities of reimbursements of medical expenses by coverage under medi-claim insurance or otherwise. They need not be subjected to medical examination at the time of life insurance as they would be experiencing stable health conditions. Such cases could be covered under the nonmedical category saving on medical examination and other related costs. However it may be necessary to restrict the maximum age at entry and the extent of life cover etc. to such classes of lives. Even the public at large, expected to be in healthy living conditions, on account of their financial status could be covered under Non-Medical for a restricted maximum age at entry and restricted life cover. Selection-Risk The Insurer has a potential risk involved in the selection procedures if the standard of selection is diluted due to extraneous consideration, internal
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inadequacies or lack of appropriate mechanism to detect and ward off any possibilities of adverse selections. The key to uphold a high standard of selection is therefore to set up competent underwriting machinery and to ensure independence and empowerment of the Financial Underwriting Authority.



Perspective



Underwriting The main purpose of the function of Underwriting in a life office is to enable the insurer to take a decision on a proposal application as to whether the proposal can be accepted and if so, terms of acceptance there-in. All lives who propose insurance for a particular type of life insurance coverage are not expected to be homogenous with regard to the factors that could affect their expected future life time. The standard premiums relate to a class of lives who are medically examined and accepted at ordinary rates by a life office or group of life offices. To use these rates of premium uniformly to all lives would be: 1. Unfair to the healthier lives in the emergence of share of distributable profits 2. Mortality-based loss to life offices. 3. Market responses may lead to exposure to a higher incidence of risk. 4. Possibility of selection against the office. Thus both for ethical and commercial reasons, it will be necessary to homogenize the lives by treating the lives with extra risk in a different manner than offering standard rates. The process of Underwriting achieves the following: • Avoids or minimizes the selection risk • Spread of mortality risk by achieving near-homogeneity. • Removes inequities between different classes of lives. • Enables appropriate costing of premiums • Protection of erosion in mortality profits • Perceptible scientific approach boosts customer confidence • Facilitates near-uniform decisions, on identical situations.



ment of a life office may not directly be concerned with day to day running of the Underwriting functions, he performs or facilitates the following activities: • Preparation of the Underwriting Manuals in consultation with Re-insurers • Conducts the appropriate mortality investigation to determine rates • Chooses the appropriate table of premium rates for standard lives • Determines the general extra premiums applicable for non-standard risks • Sets guidelines for proper classification of risks • Determines the conditions and restrictions to meet extra risk elements • Guides on the Re-insurance arrangements It is the responsibility of the Actuary to ensure that the underwriting standards are not diluted on account of exigencies of some nature. Such dilutions will clearly affect the emergence of mortality profit for the company. The immediate yard stick for quality underwriting is the comparison of Expected Claims with the Actual Claims (both by number and the sum assured) during any specified period, usually a year, when the statutory periodical valuation of the policy and other liabilities are to be ascertained. These comparisons can also be performed product-wise. Generally the ratio A/E (actual to expect) is a good indicator of quality underwriting and ensures possibility of emergence of mortality profits. Another method of satisfying the standard of Underwriting is to statistically analyze whether the observed distributions of patterns of acceptance is within the permissible ranges of certain standard patterns of acceptance (for example, through a ChiSquare or other statistical tests) Finally, good skills of judgment, in-depth conceptual understanding of the nature of risks involved along with the grasp of principles governing the costing of premiums with related implications would be desirable and necessary for achieving quality underwriting, thereby reducing the impact of the contingency risk so unique in insurance arrangements.



The Role of an Actuary Even though an actuary or the Actuarial depart-



The main purpose of the function of Underwriting in a life office is to enable the insurer to take a decision on a proposal application © FINANCE CLUB, INDIAN INSTITUTE OF MANAGEMENT SHILLONG
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With economic recovery gradually thrusting its head above the Global Recession that had engulfed the world economy in 2008, financial experts were beginning to think that the days of gloom were left behind. But after the Debt crisis in Greece, Spain and Portugal showed up, we realized we are trapped somewhere in that vicious cycle. And finally after the news of involvement of a Wall Street giant like Goldman Sachs in the unethical betting on a mortgage related product during the subprime crisis has brought the dead back from the grave! Since then many questions have been raised, arguments have heated up as the big and mighty have been dragged to the altar of law because they did not take their investor’s best interests into their consideration before engaging in what are now being perceived as fraudulent actions. What’s a CDO? A CDO or Collateralized Debt Obligation is a structured financial product, rather an asset backed security or an ABS which derives its payments from an underlying portfolio of fixed income securities. CDOs had become quite a happening thing in the years of 2006 and 2007. A CDO by the name of ABACUS 2007AC1 has created such a hullaballoo in this accusation against Goldman Sachs. Paulson & Co.’s Role Paulson & Co. is one of the Wall Street’s biggest hedge funds founded by John Alfred Paulson in 1994. The firm primarily provides its services to pooled investment vehicles. Previously John Paulson had worked for merger and acquisition group of Bear Stearns. He was the 45th richest billionaire in the world according to the Forbes list. A book written centered around his financial success is called the Greatest Trade Ever by Gregory Zuckerman says that Paulson’s personal income amounted to over $10 million per day which was more than the earnings of J. K. Rowling, Oprah Winfrey and Tiger Woods put together. Paulson’s prescience about the imminent collapse of the mort-
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the charges. This is because unlike Goldman, the manager of the hedge fund, Paulson & Co, had not made misrepresentations to investors about the Collateralized Debt Obligation. Paulson has never engaged in the origination, distribution or structuring of these securities. It was Goldman Sachs that had concealed information from its investors and hence is charged guilty where as Paulson is acquitted. Goldman made huge profits from the collapse in subprime mortgage bonds in 2007 by short selling subprime mortgage backed securities. Two Goldman traders by the names of Michael Swenson and Josh Birnbaum, have been given the credit of bearing responsibility for the firm’s large profits during USA’s sub-prime mortgage crisis. In July 2009, the Security Exchange Commission served Goldman Sachs with notice that it will file fraud charges against it. Finally almost after a year, on April 15, 2010, the SEC followed through and charged Goldman Sachs. A vice president, Fabrice Tourre has now been charged in this regard. In an e-mail to a friend Tourre has dramatically expressed his own lack of foresight about The Goldman Sachs side of the story Goldman Sachs has been accused by the SEC the consequences of his risky trading activity. or Security Exchange Commission of cheating its The Proceedings own investors. The investment banker misstated The ABACUS scam first came to light when in and omitted key facts about the financial product July 2009, the SEC served a notice to GS stating that named Abacus and this led into its customers betit intends to file fraud charges against it. On April ting for the home loans that were almost destined 16, 2010, the SEC went ahead and charged Goldman to fail. Goldman resorted to this in order to profit its client Paulson & Co which was betting against the Sachs and Fabrice Tourre, VP of Goldman Sachs, of dubious home loans. The SEC has commented that misleading their investors. As soon as the news was a mammoth investment banking firm like Goldman floated in the market, the company’s stock fell by Sachs failed to disclose to investors that hedge fund 12.8 percent, closing at $160.70 from 184.27 on volPaulson & Co was betting against the CDO, known as ume of over 102,000,000 shares. The firm’s shares Abacus, and withheld significant information from lost $10 billion in market value during the trading its investors, therefore, influencing the selection of session. Goldman Sachs initially refuted any of these charges by issuing a short denial immediately and securities for their portfolio. later an extensive one saying the SEC’s charges were So just a few months later, the housing mar“unfounded in law and fact” and mentioning a few kets collapsed exactly as predicted by Paulson and reasons as to why. “The lawsuit is a misguided atCo. The investors of Goldman Sachs lost a lot of tempt by Basis, a hedge fund that was one of the money and Paulson made billions. Investors in the world’s most experienced CDO investors, to shift CDO ultimately lost $1 billion, the SEC reported. its investment losses to Goldman Sachs,” Goldman Sachs said in a statement. Goldman guilty, Paulson Innocent On April 27, 2010 Tourre was presented to the Though Paulson’s name has been clearly menPermanent Subcommittee on Investigations in Washtioned in the complaint about the $ 1 billion loss of Goldman Sachs customers, the Security Exchange ington. “I will defend myself in court against this Commission doesn’t deem Paulson guilty of any of false claim,” he said to the panel, adding that a deal at the centre of the suit “was not designed to fail.” gage market had made this possible. When no one else had an idea that something like the subprime crisis was in the offing, Paulson had a bearish feeling about the housing market could hit the pavement of the Wall Street. And he decided to make good money out of it. Paulson wanted to increase his bets against the subprime mortgages and for this he approached various firms, because he was sure that the home loans would default. Of all the firms approached Deutsche Bank and Goldman Sachs gave an affirmative nod. Paulson selected those dubious loans that were bound to fail for tailoring the mortgage backed security Abacus 2007-AC1. These dubious loans were concentrated in the states of Arizona, Nevada, California and Florida. Paulson asked Goldman to design and market the asset backed security so that Paulson could bet against those loans. He paid a hefty sum of $15 million to Goldman for creating and marketing the Abacus deal.



Goldman Sachs refuted saying the SEC’s charges were “unfounded in law and fact” and mentioning a few reasons as to why. © FINANCE CLUB, INDIAN INSTITUTE OF MANAGEMENT SHILLONG
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“We didn’t have a massive short against the housing market and we certainly did not bet against our clients. Rather, we believe that we managed our risk as our shareholders and our regulators would expect”, said the Chairman and CEO Lloyd C. Blankfein in his testimony. On April 30, 2010, the shares plummeted further on the news of Manhattan office of the US Attorney General launching a criminal probe into Goldman Sachs, making the stock fall by nearly ten percent to $145. A week later the bank’s co-general counsel Gregory Palm, along with other lawyers entered into a preliminary discussion with the SEC officials. It was predicted that SEC would be able to extract around $1 billion from GS. In doing so, SEC would need to “have a good explanation and justification for the number,” said Donald Langevoort, a former SEC attorney who teaches securities law at Georgetown University in Washington. Meanwhile, Lorin Reisner, the deputy director of enforcement for the Securities and Exchange Commission filed a “notice of appearance” for the lawyers for the bank. There was a second probe into the investigation by SEC against Goldman Sachs. This probe was targeted at Hudson Mezzanine 2006-1 CDO which contained credit default swaps that referenced $2 billion in subprime, BBB-rated residential MBS, as per the documents released by committee led by Levin. $2 billion in subprime, BBB-rated residential MBS, as per the documents released by committee led by Levin. Goldman Sachs in this case was charged of betting against the same security which they had sold previously. It is deemed to be a fundamental conflict of interest and raises a real ethical issue. But according to Goldman CEO, it is a market making activity of which their investors were well



aware. After Goldman Sachs’ failure to comply with a request for documents and interviews in a timely manner, the US Financial Crisis Inquiry Commission used its subpoena power which requires attendance and production of documents effectively. Lately, the date of GS’ response to the civil-fraud suit filed against them by SEC has been extended from the 21st of June to the 19th of July. After all these happenings in a period of less than two months, the question is not only about whether what GS did is legally correct or not, as raised by media, but it also is about a lot other questions. And the Questions remain With goliaths like SEC and Goldman Sachs Inc engaged in a tussle, a few questions look at us in the eye. If the allegations are true then is such a line of action legal? Even if it is legal, is it ethical? Is it not the responsibility of the many financial magnates who worked for a firm like Goldman Sachs to protect the best interests of their investors? Goldman helped Paulson make billions while its own customers lost out on their hard earned money. Should the firm’s duties towards the client not come before its motive to reap huge profits? Experts have left no stone unturned in criticizing this scandal; some of them have called it the worst they have witnessed. Also the total acquittal of Paulson and Co. in this case is being questioned. The SEC doesn’t have any charges against John Paulson, though it cannot be denied that in this case in ways more than one. Most importantly, how much did Paulson’s and Goldman’s alleged mischief contribute to the current recession? How much did crafty Goldman behavior contribute to the demise of Lehman Brothers? If this was the case then the manipulation of the markets by one or two shrewd players in the market triggering a recession of the entire economy, can never be



Such kind of financial fraud not only reflects the greed of human race, but also the loopholes in supervision mechanisms. 16
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Call for Regulations Although the GS case is still under investigation, it has once again rung an alarm bell for financial regulation, which may compel the US authorities to quicken up reforms of financial supervision mechanisms. There are two major indicators of this case which hint towards more stringent regulations. First, it is against one of the top players in the global financial market. Second, the SEC filed the case without any advance warning. The ABACUS case refreshes the memory of a number of financial fraud cases since the outbreak of the global financial crisis, especially the largest ever Ponzi scheme that stole billions of U.S. dollars from thousands of investors worldwide. Such kind of financial fraud not only reflects the greed of human race, but also the loopholes in supervision mechanisms. Since 1980s, the U.S. government has generally been following liberal economic policy of “less governmental intervention”. But they did not change their policy even when the financial derivatives were developing rapidly both in variety and size at the outset of the 21st century, which led to the accretion of risks and hence a serious financial crisis. Now, the GS case has forced the Obama administration to have higher regulatory scrutiny. “I would veto a financial regulation law if it does not bring the derivatives market under control”, said Obama during a meeting with his Economic Recovery Advisory Board in April. It also brings to light the two rules which were being discussed from a long time to be passed by the Senate – the Volcker rule and the OTC rule. The Volcker rule proposes a ban from engaging in proprietary trading by bank-owned units and calls for divesting from private equity and hedge fund businesses. The OTC rule intends the $615 trillion OTC derivatives market to be redirected to a centralized clearing house, and also asks the banks to spin off their swaps-trading units. If these reforms are made, the worst affected company would be Goldman Sachs followed by the likes of Morgan Stanley, JP Morgan etc. Goldman’s profits are speculated to go down by 23 percent annually from the new rules, while Morgan Stanley’s profit could see a hit of 20 percent. “We believe the



timing of EPS hits, however, will take longer than most investors expect, with multi-year transitions, and minimum of 12 months to see the application of rules by regulators,” analysts led by Keith Horowitz said. Though the impact of these rules would be around 2 to 4 percent, an uncertainty still remains about how the rules would be interpreted by the regulators. Only time can tell how effective would these regulations be in all its three phases – when they are passed by the regulators, when they are implemented and finally when they are followed.
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justified. Though Goldman says that the charges against it are ‘unfounded in law and fact’, this law suit has undoubtedly undermined Goldman Sachs’ brand value. Whether it will regain its previous glory or not, only time can tell.



FINQ Solutions May 2010 1. Production Sharing Contract 2. Quant fund 3. Bunny Bonds 4. 110 Bn euro / $145bn / £95bn 5. Tequila Effect 6. K-10 stocks, HFCL, Zee Telefilms, Aftek Infosys 7. 998.5 points on May 6 2010 8. Jaypee Infratech. Rs. 91.30 at BSE and Rs. 91.45 at NSE 9. Tobin’s Tax 10. 11 Indices are present. 90 stands for 90% Market Cap in that sector and FF stands for Free Float Methodology
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FINQ 1. ‘A’ is an interest rate swap which involves the exchange of two floating rate financial instruments. Identify‘A’? 2. After the famous Rule ‘B’ was introduced in the United States, corporations could privately place securities with institutional investors without extensive registration with the Securities and Exchange Commission. Identify Rule ‘B’. 3. Identify the ‘country’ who first adopted inflation targeting as its monetary policy goal. 4. Which ‘country’ pioneered the use of paper money? 5. A ‘person’ holds a position for a very short period of time in the equities or futures market. What is the general term used to describe the person? 6. What is a ‘stock’ that is significantly overvalued compared to its peers called? 7. A company has acquired significant Tax credits over the years. Company B which has an effective Tax rate of 18% and company C with an effective tax rate of 33% are looking to acquire the company. Looking only from the tax perspective, which ‘company’ (B or C) would benefit more from the acquisition.



FinLounge



8. What is the term used to describe the ‘situation’ in which inflation occurs simultaneously with recession? 9. Who is famously known as the “Father of portfolio management”?



All entries should be mailed at [email protected] by 10th July 2010 23:59 hours One lucky winner will receive cash prize of Rs. 500/--
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Risk Management and India Debdipta Majumdar



BIM Trichy



The BIS Basel II recommendations have been acknowledged the world over as a new paradigm in Risk Management, Supervision and corporate governance. The Three Pillars of the third consultative paper (CP3), were difficult to implement, especially for weak banks and in countries which had faced financial crises in the past few years. The Impact on Emerging Economies both on Implementation & non-implementation was extremely precarious. Let us discuss the impact of BASEL II on emerging economies.



3. Higher Interest Costs & Competitive advantage of corporate borrowers - Globalization has meant increased competition with financial engineering an important source of the competitive advantage, more so for emerging economies where the strength has been cost competitiveness. The Higher Interest costs to the banks ultimately translated into higher cost of borrowing for the corporate skewing the playing field in favour of the developed countries.



The article talks about pros and cons of BASEL II norms on emerging economies along with the impacts and problems faced during its implementation.



4. Impact on Infrastructure development - Major sources of funding for infrastructure in India and in many other emerging market countries have been multilateral lending institutions such as World Bank. The Basel II document impacts the Interest rate determination process and attributes higher risk to project finance than corporate finance. All the emerging economies have been suffering from the paucity of Infrastructure to sustain development 2. The Vicious Circle of Curtail- and this has the potential of sement of Credit to Emerging Coun- verely hampering the Infrastructure tries - The lower ratings reduced the development process.



FinGyaan



1. High cost lending and reduced lending to emerging economies - The Basel II accord has provided two approaches towards credit risk management. Banks in advanced countries and multilateral lending institutions implemented Basel II and they are the major lenders to the emerging economies. Under the Standardized approach the biggest change was experienced by borrowers rated B and below, as the risk weight for such borrowers increased from yesterday’s 100% to 150%. On the other hand, an IRB approach was even more stringent and applied extraordinarily heavy risk weights. It is to be noted that a large number of emerging economies have ratings below B and they were adversely impacted.



availability of funds in the emerging countries. This had the potential to deteriorate the situation in these countries leading to further recession. The reduced market access and high costs of funding further impacted the ratings of these countries leading to a vicious circle with each aspect feeding the other in a downward spiral.



Risk Audits in banks are still in their nascent stages in India. The availability of trained risk auditors is another problem. © FINANCE CLUB, INDIAN INSTITUTE OF MANAGEMENT SHILLONG
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Shorter Term to Maturity of Lending



Problems



Both the Basel I & II accords have a preference for short-term lending. This is because of the ease in exiting the investment in case the situation turns adverse. Also the interest rates on short term will also tend to be lower further incentivising such borrowings. This impacted both banks and ultimate borrowers in emerging economies because of the change in the interest rate term structure and the need for asset liability management.



1. Standardised Approach and External Credit Rating Problems - One of the two approaches prescribed for Credit Risk in Basel II is the standardised approach, which makes use of external credit ratings for attaching risk weights. Being the easier of the two approaches and also because of the continuity from the Basel I norms it was most likely to be implemented in emerging countries. One of the major problems is the availability of credit ratings in emerging countries. While India has been fortunate in this respect with three major Credit Rating agencies in CRISIL, FITCH & ICRA in this field many emerging countries are not so equipped. Even in India the penetration of credit ratings is not deep. The supplydemand imbalance made it even more difficult for smaller players to get ratings, High prices making credit more costly for them.



1. Impact on capital flows - Short Term lending further increased the volatility of capital flows within emerging countries. This was a major reason of the Asian financial crises. There would be a tendency to press the panic button at the smallest change in the situation, further deteriorating it, leading to crisis. In the highly integrated global economy of today this leads to stronger world economic cycles.
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2. Impact on Companies - The Shortened term funding of banks will find its way to the balance sheets of companies because of the need for matching maturities. This impacted output levels in corporates and skewed the capital structure in favour of short term borrowings and working capital finance. The Liquidity position and the companies’ ability to globalise were hampered by this difficulty in raising long-term capital. 3. Sovereign ratings have a significant impact on stock returns - Studies conducted on this topic have shown that sovereign ratings have a significant impact on stock returns. Poor performance of the broader S&P 500 over the past few years has meant that FII investment plays a significant role in emerging economies’ stock markets. The Market Risk norms saw an outflow of capital from the emerging economies hitting stock returns. Implementation of BASEL II in Emerging Economies Emerging Economies did not have to implement the Basel II norms in Toto. After assessing their impact their regulations had the option of deciding how to calibrate the norms for their smooth implementation. We will now look at the potential minefields in Implementation of Basel II within emerging economies and their impact.



2. Difficulties in Implementation of IRB based Credit Risk Management Approach - Various models have been proposed for the Internal Rating Based Credit Risk Assessment. A major problem is data availability. In India, a large number of PSU banks are still in the process of computerisation. The extent of historical data required to formulate and then convincingly test Indigenous IRB models is simply not available. The IRB based approach being one of the more stringent approaches is the more ideal of the two to strengthen the financial system. The actual implementation of an IRB based model for credit risk mitigation required excellent information retrieval and assessment capabilities. A high-end IT Infrastructure with Risk Management Software collating real-time information was needed. This preparedness is not there in a majority of banks in emerging markets. Hurrying into an IRB based approach cost banks dearly because of the High Capital Expenditures involved. Inaccurate IRB models defeated the very purpose of better risk mitigation. 3. Costs of Implementation: IT spending & Training Costs - The single largest cost of implementing Basel II was the IT costs. It was as high as 70% of the cost of implementation. The Capital Expenditure required was far higher than small banks could bear. There is an unavailability of trained manpower for risk management & audits. Many countries have a paucity of skilled manpower in this area. The train-



The single largest cost of implementing Basel II was the IT costs. It was as high as 70% of the cost of implementation.
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Impacts



being re-enacted.



1. Improved Risk Management & Capital Adequacy - One aspect that the staunchest critics of Basel II agree to is the fact that this tightened the risk management process, improved capital adequacy and strengthened the banking system.



Conclusion



2. Curtailment of Credit to Infrastructure Projects - The norms required a higher weightage for project finance, curtailing credit to this very crucial sector. The long-term impacts for this could be disastrous. 3. Preference for Mortgage Credit to Consumer Credit - Lower Risk Weights to Mortgage credit accentuated bankers’ preference towards it vis-à-vis consumer credit. This trend has been observed in many countries with the growth of Mortgage credit



There are many possible negative impacts of an unchecked implementation of Basel II. However, Basel II is here to stay and the competitive forces will compel banks to follow the example. The option here is to decide what form of the Basel II norms should be applied and to what extent to ensure the survival & growth for the economy. Ultimately, the norms are for strengthening the Banking systems globally and this objective should not be lost. Emerging Economies need to be prepared & to adapt to the changing global conditions and to adapt the norms to their own advantage.
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ing cost was another factor in implementation, espe- outstripping growth of consumer credit. Basel II furcially in state owned banks in India & China where a ther accentuated the situation impacting Industrial growth rate and consumers. majority of the workforce requires retraining. 4. Basel II: Advantage for Big Banks - It was far 4. Multiple Supervisory bodies and dearth of easier for the larger banks to implement the norms, skilled professionals - The Basel II definition of a banking company is very broad and includes bank- raising their quality of risk-management and capiing subsidiaries such as insurance companies. In In- tal adequacy. This combined with the higher cost dia and in many other emerging countries there is of capital for smaller players queered the pitch in no single regulator to govern the whole ‘bank’ as per favour of the former. The larger banks also had a disBasel II. In India IRDA, SEBI, NABARD & RBI regulated tinct advantage in raising capital in equity markets. different aspects of Basel II. The consolidated bal- Emerging Market Banks can turn this challenge into ance sheet of the bank has to conform to CAR regu- an advantage by active implementation and expandlations. In India, Regulatory capital norms do not ap- ing their horizons outside the country. ply to Insurance companies. Recently, in the falling 5. IT spending: Advantage for Indian IT combond markets scenario LIC & other Insurance com- panies - On the flipside, Indian IT companies, which panies have acted as saviours for the banks by pur- have considerable expertise in the BFSI segment, chasing their long tenure bonds. Consequently, the gained. Major Indian IT companies such as I-flex and Interest Rate Risk is very high. The complex banking Infosys already have the products, which helped structure in India was another stumbling block. The them develop an edge over their rivals from the dePillar II implementation was the more difficult por- veloped countries. tion of the three pillars. Risk Audits in banks are 6. Consolidation in the banking Industries - The still in their nascent stages in India. The availability Inadequacy of Tier I Capital hastened the process of of trained risk auditors is another problem. Basel II consolidation within the banking Industry. This coucalls for a Risk Management structure in banks with pled with high government holdings in PSU banks Risk Management committees for Credit, Market & and the unwillingness of politicians to disinvest led operational Risk formulating the Risk Management to a crisis situation. Implementation cost of Basel II standards. While banks in India are implementing was very high and dented the Tier II capital, worsenthis, it has remained a ceremonial process without ing the situations. The recent glut of bank IPO’s have the training at the grass root level to see every activ- been a response to the CAR norms of the RBI and ity with the lens of risk. across the Emerging economies similar scenarios is



In India and in many other emerging countries there is no single regulator to govern the whole ‘bank’ as per Basel II. In India IRDA, SEBI, NABARD & RBI regulated different aspects of Basel II.
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The glamor of football is no more limited to the field now. Considering the huge amount included in the game doesn’t let it be a clean sport but rather a dirty play between various clubs where the competition is more than scoring the goals. This questions the “rules” of the game itself.



During a time of the year when majority of the world is talking about Messi, Ronaldo and Rooney, here comes another article which speaks about the beautiful game, not about the on field tactics though! The past decade has witnessed the importance of money in football, like with most other sports increase exponentially .Broadcasting and sponsorship deals have brought in billions of dollars into league football. 14 years ago Alan Shearer set the bench mark for the world’s most expensive transfer when he moved from Blackburn Rovers to Newcastle United for £15m. Today, in an era of super rich football clubs, talented players routinely swap clubs for £ 12-15m, while a top, established player would cost no less than around £30m. Similarly weekly wages demanded by top players has increased from around a modest £30,000 for Dennis Bergkamp in 1995 to around £130,000 earned by John Terry in 2009. Despite a severe global economic downturn, as per Deloitte’s annual study, football markets across Europe grew, with the top five markets in England, Spain, Italy, Germany and France growing by around 3% YOY to 9.6 b $ in 2009. At the same time, premier clubs like Real Madrid and Manchester City spent in excess of 200m $ each in the acquisition of players and wages. The world record for a transfer between two football clubs was beaten, setting a record of almost double the previous record in
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Cristiano Ronaldo’s £80 m transfer from Manchester United to Real Madrid( the previous record was held by Zinedine Zidane’s £46m transfer to Real Madrid in 2001). Player wages have similarly increased over the past decade. As shown in the figure below, the English Premier League has topped the wage bill consistently since 2001 and the trend has continued since. Chelsea topped the wage bill in 2009/10 with a record breaking 197m. A look at the wages to turnover ratio (the percentage of wages and salaries of the total business income) of the English Premier League reveals that around 62% of total income was used to pay wages in 2007/08, a figure that rose to around 67% in 2008/09. Deloitte’s Dan Jones, who edited the Annual Review of Football Finance said, “For every GBP 100 that comes into Premier League football clubs, GBP 67 goes out on the wage bill - that’s too high.” In the past decade the ratio has been in the range of 58 to 63 per cent. Jones feels that “The result is that profit margins are very thin or non-existent, and with the tightening of credit as well, that is really making that problem come into sharp focus now, and those debt levels start to pinch.” Player wages have increased in the top leagues by around 10% in the past 2 years, while the revenues have hardly grown by 3%.This has had a direct impact to the bottom line of the clubs with premier league operating profits have fallen to £79m
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in 2008/09, more than half of what it was in 2007/08 and its lowest level since 1999/2000. Only 10 clubs in the premier league made an operating profit while only 3 made an operating profit in the Spanish La Liga. Recently released Football Money League rankings for 2010 shows Real Madrid and Barcelona ranked 1st and 2nd followed by Manchester United (which has partly endured the depreciating GBP). It seems to suggest that clubs with such high revenues must be well run institutions, at least financially stable. A look at their balance sheets conveys a rather gloomy picture. Real Madrid had incurred a debt of more than 527 million whereas Barcelona was not far behind at 388 million as of 2009. Whereas Manchester United, a club which seemed to be the best place to put your money in till 2005, being debt free and profitable, endured a debt of 717 m GBP in its balance sheet as of 2009, thanks to the leveraged buy out by American owners. Though neither of the above clubs officially released their income statements, Barcelona was said to have made a profit of around 6.9m GBP (4m less than Zlatan Ibrahimovic’s salary), Manchester United made a profit of 48.2 m GBP( including the sale of Cristiano Ronaldo for 80 m GBP) and Real Madrid made a pretax profit of 25 m euros in 2008/09. The debts of the two biggest leagues in the world in the English Premier League and La Liga were 3.3 b euros and 3 b euros respectively. Most of the aforementioned debt has been a result of paying players too much in an attempt to compete with super rich clubs, what Leeds United’s former chairman lamented as “living the dream”,



when the borrowings of his club unraveled. But who are these super rich clubs and where do they get the money from? Lets start by a case by case analysis. Barcelona and Real Madrid Though both of these clubs have significant debts on their balance sheet, the LFP(La Liga) allows clubs to negotiate their broadcasting deals individually(as opposed to a sharing mechanism in the premier league). This means they receive significant income from their games whereas the rest of the clubs receive next to nil. Similarly Barcelona’s unmatchable on field success in 2008/09, meant an increase in revenues by 57 m Euros over 2007/08 which Real Madrid managed to match by selling over 1.2 m Cristiano Ronaldo jerseys. Both Barcelona and Real Madrid generally acquire the image rights of any player they sign(unlike English clubs), generating significant excess revenues. The gap between the aforementioned clubs and the other clubs in the LFP was accentuated by the fact that no club even came close to challenging them with Valencia coming 3rd with a 25 point gap. Manchester United and Liverpool Two of the most successful clubs ever to grace the English game, MUFC and LFC were subject to leveraged buy outs in 2005 and 2007 respectively by American owners. In 2009, their debts were £717m and £330m respectively, demanding an interest payment of £68m and £40m every year. Even that being the case, both clubs have flourished (apart from Liverpool in 2009-10) due to their ability to generate
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high value broadcasting deals and sponsorships. For example, Manchester United were highest earners from the 2008-09 champions league campaign despite losing the final, due to their largest share in the broadcasting market. Similarly both the clubs have recently signed record breaking shirt deals with AON and Standard Chartered respectively for an estimated value of £20m each annually. But, even with the most loyal fan base and high current revenues, on field success seems to be a must for both the above clubs to repay their piling debts and interests, and recruit (and retain) the best talent, a



fact accentuated by lack of liquidity (in the transfer market) in both clubs due to failure in 2010 to match last year’s performance. Manchester City and Chelsea Both of these clubs were taken over by billion dollar entities in Roman Abramovich and Seikh Mansour in 2003 and 2008 respectively. Since then they have obtained soft loans from their owners, in form of £726m for Chelsea and around £400m for City. Both of these clubs represent trophy assets for their owners and hence the loans don’t seem to be collected back anytime soon. This kind of money flowing into the system has no correlation with the revenues(and on field performance) of the club and hence distorts the level playing field for other clubs which are not a subject of high money takeovers. Since then Chelsea have won 3 premier league



titles(they had won only 1 in more than 100 years before) and Manchester City have launched £100m plus bids for players like Kaka, Buffon etc., in the process challenging for a champions league spot in 2009-10. Who said success can’t be bought? All the money brought forward by these clubs are further aiding footballers in becoming superstars and hence contributing to double digit wage growth rates even when the European economy battles one of the worst economic crisis in the century. To add to that, the high profile case of Portsmouth going into administration(becoming bankrupt, with an alleged debt of £80m) and in the process becoming the first premier league to do so is symptomatic of a growing trend in football; teams spending vastly beyond its means to compete. Is there a solution? Arsenal F.C, managed by Arsene Wenger since 1995 is one of the few clubs to be considered to be financially stable in the English game. Though they have significant debts in their balance sheet(£416 m in 2008), 2/3rd of it was taken to build a new stadium(which generates double the revenue of its predecessor) and 1/3rd of it was taken to construct new flats in the old stadium (which is generating significant returns). Player wages are capped at £80,000 per week and the club doesn’t believe in overpaying for star players. Similarly, the German Bundesliga provides a precedent for how a league can be run in a fairer way, a system where a club can’t be taken over by wealthy foreign owners, a system that all professional German clubs have agreed to, as to have a more level playing field. The system appears to be successful at least domestically as most clubs are financially stable and the Bundesliga title is perhaps more open than it has ever been. But again, the relative lack of European success of any of the clubs which could be said to be financially stable brings back the question – Can success come without a price tag?



All the money brought forward by these clubs are further aiding footballers in becoming superstars and hence contributing to double digit wage growth rates even when the European economy battles one of the worst economic crisis in the century.



24



NIVESHAK 



VOLUME 3 ISSUE 6 







JUNE 2010



ANNOUNCEMENTS



ARTICLE OF THE MONTH



The article of the month winner for June 2010 are Devi Prasad Biswal of MDI, Gurgaon He receives a cash prize of Rs.1000/-



FinQ Winner



The FinQ Winner for the month May 2010 is Ashish Anchaliya of NMIMS, Mumbai He receives a cash prize of Rs.500/CONGRATULATIONS!!



ALL ARE INVITED



Team Niveshak invites article from B-Schools all across India. We are looking for original articles related to finance & economics. Students can also contribute puzzles and jokes related to finance & economics. References should be cited wherever necessary. The best article will be featured as the “Article of the Month.” and would be awarded cash prize of Rs.1000/Instructions »» Please submit your article with the file name and the email subject as 












SUBSCRIBE!!



Get your OWN COPY delivered to inbox Drop a mail at niveshak.iims@gmail.com Thanks Team Niveshak www.iims-niveshak.com



 COMMENTS/FEEDBACK MAIL TO niveshak.iims@gmail.com http://iims-niveshak.com ALL RIGHTS RESERVED Finance Club Indian Institute of Management, Shillong Mayurbhanj Complex,Nongthymmai Shillong- 793014



 										
			    
			
		    
		
	    
	    		
		    
			

			

		    

		    			
    
		
	    
		[image: the investor volume 3 issue 7 july 2010 -]
		the investor volume 3 issue 7 july 2010 -

	    
	

    



		    			
    
		
	    
		[image: the investor volume 3 issue 7 july 2010 -]
		the investor volume 3 issue 7 july 2010 -

	    
	

    



		    			
    
		
	    
		[image: PsycINFO News, Volume 29, Issue 6, December 2010 - American ...]
		PsycINFO News, Volume 29, Issue 6, December 2010 - American ...

	    
	

    



		    			
    
		
	    
		[image: PsycINFO News, Volume 29, Issue 6, December 2010 - American ...]
		PsycINFO News, Volume 29, Issue 6, December 2010 - American ...

	    
	

    



		    			
    
		
	    
		[image: 98 4-6 June Issue contents.pmd]
		98 4-6 June Issue contents.pmd

	    
	

    



		    			
    
		
	    
		[image: Volume 1 - Issue 6.pdf]
		Volume 1 - Issue 6.pdf

	    
	

    



		    			
    
		
	    
		[image: Volume 52 - Issue 6 - FINAL.pdf]
		Volume 52 - Issue 6 - FINAL.pdf

	    
	

    



		    			
    
		
	    
		[image: Volume 52 - Issue 3 - FINAL.pdf]
		Volume 52 - Issue 3 - FINAL.pdf

	    
	

    



		    			
    
		
	    
		[image: Volume 30, Issue 3]
		Volume 30, Issue 3

	    
	

    



		    			
    
		
	    
		[image: VOLUME II Issue 3.pdf]
		VOLUME II Issue 3.pdf

	    
	

    



		    			
    
		
	    
		[image: Newsletter June 2010 3.pdf]
		Newsletter June 2010 3.pdf

	    
	

    



		    			
    
		
	    
		[image: PsycINFO News, Volume 30, Issue 2, June 2011 - American ...]
		PsycINFO News, Volume 30, Issue 2, June 2011 - American ...

	    
	

    



		    			
    
		
	    
		[image: 98 4-6 June Issue contents.pmd]
		98 4-6 June Issue contents.pmd

	    
	

    



		    			
    
		
	    
		[image: The American Economic Review, Volume 76, Issue 3 ...]
		The American Economic Review, Volume 76, Issue 3 ...

	    
	

    



		    			
    
		
	    
		[image: Volume 11, Issue 10 Octubre 2010.pdf]
		Volume 11, Issue 10 Octubre 2010.pdf

	    
	

    



		    			
    
		
	    
		[image: 98 4-6 June Issue contents.pmd]
		98 4-6 June Issue contents.pmd

	    
	

    



		    			
    
		
	    
		[image: 98 4-6 June Issue contents.pmd]
		98 4-6 June Issue contents.pmd

	    
	

    



		    			
    
		
	    
		[image: PsycINFO News, Volume 30, Issue 2, June 2011 - American ...]
		PsycINFO News, Volume 30, Issue 2, June 2011 - American ...

	    
	

    



		    			
    
		
	    
		[image: 98 4-6 June Issue contents.pmd]
		98 4-6 June Issue contents.pmd

	    
	

    



		    			
    
		
	    
		[image: 98 4-6 June Issue contents.pmd]
		98 4-6 June Issue contents.pmd

	    
	

    



		    			
    
		
	    
		[image: 98 4-6 June Issue contents.pmd]
		98 4-6 June Issue contents.pmd

	    
	

    



		    			
    
		
	    
		[image: 98 4-6 June Issue contents.pmd]
		98 4-6 June Issue contents.pmd

	    
	

    



		    			
    
		
	    
		[image: 98 4-6 June Issue contents.pmd]
		98 4-6 June Issue contents.pmd

	    
	

    



		    			
    
		
	    
		[image: 98 4-6 June Issue contents.pmd]
		98 4-6 June Issue contents.pmd

	    
	

    



		    		

	            
	
	    
                
                    the investor volume 3 issue 6 june 2010

                

		
		    
			
			    with IT major Wipro accounting more than half of the total losses. IRDA wins ULIP tussle. Insurance regulator ..... to sell off state-owned enterprises, its PFI program has produced scores of imitators. Japan has 20 new ...... ties to quicken up reforms of financial supervision mechanisms. There are two major indicators of this ...			

			
			    
				

								
				     Download PDF 
				

								
				    
				    
					
				    
				    
				    
					
				    
				

				

				

				
				    
					 3MB Sizes
					 0 Downloads
					 192 Views
				    

				

				

				
					
						 Report
					

				

			    

			

		    

		    
		    

		    

		    
		    

		

	    

            
                
                    Recommend Documents

                

		
		    						    
    
	
	    [image: ]
	
    

    
	
	    the investor volume 3 issue 7 july 2010 -	
	
	    Jul 7, 2010 - in the well to pick up at least part of the bill. The cost of the response to date ($3.12bn) includes the cost of the spill response, containment, relief well ...... has been there since Ram Rajya. Some of the latest developments includ

	

    

    

    



						    
    
	
	    [image: ]
	
    

    
	
	    the investor volume 3 issue 7 july 2010 -	
	
	    Jul 7, 2010 - a major appreciation or one-off revaluation. So the question arises whether this unpegging of currency .... acquisition, the two companies together-Fortis and. Parkway would create the largest healthcare pro- .... ance ADAG to merge Rel

	

    

    

    



						    
    
	
	    [image: ]
	
    

    
	
	    PsycINFO News, Volume 29, Issue 6, December 2010 - American ...	
	
	    Jan 10, 2011 - Fax: 202.336.5633. E-mail: psycinfo@apa.org ... mail the results to the researcher. PATELL .... a new production system that automated receipt.

	

    

    

    



						    
    
	
	    [image: ]
	
    

    
	
	    PsycINFO News, Volume 29, Issue 6, December 2010 - American ...	
	
	    Jan 10, 2011 - (PsycINFO Database Record (c) 2010 APA, all rights reserved) .... all covered English-language journals by content- cluster areas with an eye ...

	

    

    

    



						    
    
	
	    [image: ]
	
    

    
	
	    98 4-6 June Issue contents.pmd	
	
	    the trends in cost of production of coarse cereals and the Minimum Support Price (MSP) announced by the Government. The study is based on time series data on area, production and productivity of coarse cereals (bajra, maize, ragi, jowar) from 1970-71

	

    

    

    



						    
    
	
	    [image: ]
	
    

    
	
	    Volume 1 - Issue 6.pdf	
	
	    speaks of Abraham and how he was justified by works. God. told him to sacrifice his son. He took God at His word (faith). and made every preparation. Abraham ...

	

    

    

    



						    
    
	
	    [image: ]
	
    

    
	
	    Volume 52 - Issue 6 - FINAL.pdf	
	
	    Whatever work has been done on a case is. useless if it cannot be communicated. Q. What are some of the other benefi ts? A: Learning and developing the skills ...

	

    

    

    



						    
    
	
	    [image: ]
	
    

    
	
	    Volume 52 - Issue 3 - FINAL.pdf	
	
	    Q: How long have you been teaching and when. did you come to USD? A. I began teaching in 2009 when I came to USD to. join the legal writing and research ...

	

    

    

    



						    
    
	
	    [image: ]
	
    

    
	
	    Volume 30, Issue 3	
	
	    Feb 11, 2010 - the data, on the basis of some threshold variable, into groups of observations each of which obeys the same ... heterogeneity in growth (e.g., Papageorgiou (2002), Tan (2009)) have assumed that the threshold ... for the threshold effec

	

    

    

    



						    
    
	
	    [image: ]
	
    

    
	
	    VOLUME II Issue 3.pdf	
	
	    the United States Congress. .... your support of the Museum. Though the newsletter will ... entire mailing list through. 2009 ... and shipping fruits and vegetables.

	

    

    

    



						    
    
	
	    [image: ]
	
    

    
	
	    Newsletter June 2010 3.pdf	
	
	    There was a problem previewing this document. Retrying... Download. Connect more apps... Try one of the apps below to open or edit this item. Newsletter June ...

	

    

    

    



						    
    
	
	    [image: ]
	
    

    
	
	    PsycINFO News, Volume 30, Issue 2, June 2011 - American ...	
	
	    Jun 13, 2011 - participants on a host of therapy topics, which when combined with ... Results are broken out by the other databases along the top and PsycTHERAPY in the box to the left. .... the APA website for a more complete look at the available m

	

    

    

    



						    
    
	
	    [image: ]
	
    

    
	
	    98 4-6 June Issue contents.pmd	
	
	    the degree of salinity, salinity and SAR to judge infiltration ..... Degree of restriction on use for irrigation to crops. 0 -3.0. >0.7 .... Sensitivity of AAS (g mL-1). 0.025.

	

    

    

    



						    
    
	
	    [image: ]
	
    

    
	
	    The American Economic Review, Volume 76, Issue 3 ...	
	
	    Aug 21, 2000 - For more information on JSTOR contact jstor-info Gumich.edu. (Ã‡)2()()() JSTOR ...... that the availability of Social Security, and terms thereof ...

	

    

    

    



						    
    
	
	    [image: ]
	
    

    
	
	    Volume 11, Issue 10 Octubre 2010.pdf	
	
	    Page 1 of 26. Care of the eye during. anaesthesia and intensive. care. Emert White. Don B David. Abstract. Perioperative eye injuries and blindness are rare but ...

	

    

    

    



						    
    
	
	    [image: ]
	
    

    
	
	    98 4-6 June Issue contents.pmd	
	
	    Biodiesel is produced from lipid feed stocks. The biodiesel production technology would vary according to the quality of feedstock. In this study, biodiesel production was carried out in vegetable oils from coconut, palm and Jatropha curcas. Effect o

	

    

    

    



						    
    
	
	    [image: ]
	
    

    
	
	    98 4-6 June Issue contents.pmd	
	
	    respectively during 2006 - 2007 (Anonymous, 2008). As many as 251 insect and acarine species are known to attack sunflower worldwide (Rajamohan,. 1976).

	

    

    

    



						    
    
	
	    [image: ]
	
    

    
	
	    PsycINFO News, Volume 30, Issue 2, June 2011 - American ...	
	
	    Jun 13, 2011 - address to a particular psychological issue will make for great just-in- time clinical .... Complete pricing information will be available on our website and by contacting an APA ... training materials first for our own staff and then.

	

    

    

    



						    
    
	
	    [image: ]
	
    

    
	
	    98 4-6 June Issue contents.pmd	
	
	    (1973) for phosphorus and potassium. Correlation analysis was carried out by SPSS 16.0 software for grain yields, and nutrients uptake using average values.

	

    

    

    



						    
    
	
	    [image: ]
	
    

    
	
	    98 4-6 June Issue contents.pmd	
	
	    Integrated Pest Management in. Sunflower. In Short Course Manual on Advances in. Implementable Pest Management Technology,. Directorate of Oilseeds ...

	

    

    

    



						    
    
	
	    [image: ]
	
    

    
	
	    98 4-6 June Issue contents.pmd	
	
	    A field experiment was conducted in Coimbatore district to study the efficacy of the biocontrol agent Pseudomonas fluorescens for the management of root-knot nematode Meloidogyne ... Tomato (Lycopersicon esculentum Mill) is one of the important veget

	

    

    

    



						    
    
	
	    [image: ]
	
    

    
	
	    98 4-6 June Issue contents.pmd	
	
	    water resource management to meet future demands. Key words: Hard rock, groundwater recharge, ..... Data Centre), 2003. A report on "A profile of. Coimbatore ...

	

    

    

    



						    
    
	
	    [image: ]
	
    

    
	
	    98 4-6 June Issue contents.pmd	
	
	    Directorate of Oilseeds Research, Hyderabad. Barbehenn, R.V. 2002. Gut-based antioxidant enzymes in a polyphagous and a graminivorous grasshopper. J.

	

    

    

    



						    
    
	
	    [image: ]
	
    

    
	
	    98 4-6 June Issue contents.pmd	
	
	    and consequently may shorten seed longevity. However, the repair of DNA damage will increase longevity (Osborne, 1983). The results obtained so far are few ...

	

    

    

    



					    		

            

        


    


    
	
	    
		
		    ×
		    Report the investor volume 3 issue 6 june 2010

		

		
		    
			Your name
			
		    

		    
			Email
			
		    

		    
			Reason
			-Select Reason-
Pornographic
Defamatory
Illegal/Unlawful
Spam
Other Terms Of Service Violation
File a copyright complaint


		    

		    
			Description
			
		    

		    
			
			    

			

		    

		    
		

		
		    Close
		    Save changes
		

	    

	

    





    
	
	    
		×
		Sign In

	    

	    
		
		    
			Email
			
		    

		    
			Password
			
		    

		    
			
			    
				
				 Remember Password			    
			    Forgot Password?
			


		    

		    Sign In
		

	    

	

    





    

    
	
	    
		
		
		    Information

		    	About Us
	Privacy Policy
	Terms and Service
	Copyright
	Contact Us

		
		
		
		
		    Follow us

		    	
			    
				 Facebook
			    
			
	
			    
				 Twitter
			    
			
	
			    
				 Google Plus
			    
			


		
		
		
		    Newsletter

		    
			
			    
				
				
				    
				
				
			    

			

		    

		

		
	    

	    
		
		    
			Copyright © 2024 P.PDFKUL.COM. All rights reserved.
		    

		

	    

	
    










